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A stallion of the Beatys Butte HMA watches cautiously during the November 
2015 gather. At the time of the gather, over 1,200 horses were thought to be on 
the HMA that had a 100-250-head appropriate management level. Over 1,000 
horses were gathered at that time. Members of the Beaty Butte Wild Horse 
Training Facility hope that the 2015 event will prove to be the last big gather for 
the area because of their fi rst-of-its-kind partnership with the BLM. BLM photo 
by Larisa Bogardus.
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 INSIDE WLJ

PROTEIN IS IMPORTANT — A 
new research report shows protein 
content is extremely or very influ-
ential when making grocery store 
purchases. The data reveals that 
while protein continues to be a 
mainstay in shopping baskets, the 
kind of proteins shoppers are buy-
ing is evolving. Page 13

DROUGHT PLAN — When pre-
paring pasture leases, it is impor-
tant to have a drought plan. With-
out a plan, both the landowner 
and the tenant are at risk. Land-
owners risk having the pasture 
become overgrazed, and tenants 
risk poor performance of live-
stock. Page 18

THIS WEEK IN HISTORY
In his “Observations” column 64 
years ago, Publisher Nelson Crow 
wrote: “There is something of a 
revolution going on in beef pro-
duction, brought on mainly by the 
pressing need to hold down pro-
duction costs. John Guthrie, 
widely known California cattle-
man, made the point when he was 
discussing his own feed of green 
chopped alfalfa. Then there is the 
program of getting more pounds 
of beef per acre out of irrigated 
pasture mixes by ‘strip’ or daily 
rotation grazing—the practice of 
dividing pastures into smaller 
fields to permit heavy grazing on 
a field in one day and then moving 
to the next field.”
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LIVE STEERS
 $126.77

DRESSED STEERS
$204.03

CME FEEDER
$141.75

WEEK ENDING: 3-8-18
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— Partnership five 
years in the making

The mustang is an icon. It is 
called the “Spirit of the West” and 
is often a symbol of freedom for 
Americans. The reality of the mus-
tang is more modest than the 
myth, however. But modest pack-
ages can contain marvelous prom-
ise.

On April 13-14, the first annual 
competitive adoption event of the 
Beatys Butte mustangs will be 
held at the Beaty Butte Wild Horse 
Training Facility in Adel, OR. 
Though this modest event will look 
like a small horse auction, it may 
prove to be much more. The adop-
tion event marks five years of in-
tense effort that may revolutionize 

how wild horses are managed in 
the West.

The horses up for adoption were 
gathered from the Beatys Butte 
Horse Management Area (HMA), 
located 65 miles east of Lakeview, 
OR. They have been profession-
ally gentled and started under 
saddle by members of the Beaty 
Butte Wild Horse Training Facil-
ity. The group is a nonprofit, grass-
roots organization that represents 

a first-of-its-kind public/private 
partnership with the BLM. 

Started by local ranchers, wild 
horse advocates, and local stake-
holders, the effort is something 
new. Its goals are two-pronged: to 
manage the Beatys Butte HMA 
sustainably, and to produce gentle 
mustangs trained by local profes-
sionals for public adoption.

“ Nothing like this has been tried 
anywhere,” declared Andy Rieber, 
a past WLJ correspondent who 
was instrumental in the effort’s 
formation.

“It started out as just a conversa-
tion,” Rieber explained. “Probably 
the same conversation that’s going 

Wild horse effort takes shape
“Nothing 

like this has 
been tried 

anywhere.”

See Wild horses on page 21

Round 7 of NAFTA 
talks conclude

— Progress made, still a long road
The seventh round of talks concerning the North American Free 

Trade Agreement (NAFTA) ended March 5 in Mexico City with a 
few accomplishments and long still road ahead.

The negotiators completed three chapters: Good Regulatory Prac-
tice; Administrative; and Sanitary and Phytosanitary Measures. 
This brings the number of completed chapters to six.

In closing comments on March 5, U.S. Trade Representative Rob-
ert Lightizer noted that although progress was made, “we have not 
made the progress that many had hoped in this round.” 

In addition to the chapters mentioned, Lighthizer said the nego-
tiators have also completed work on sectoral annexes related to 
chemicals and proprietary food formulas. He said progress is being 
made on telecommunications and technical barriers to trade, and 
an agreement was reached to include a chapter on energy. “These 
chapters are important to provide further evidence that all three 
countries want to upgrade and modernize NAFTA,” Lighthizer said. 
“But to complete NAFTA 2.0, we will need agreement on roughly 30 
chapters.”

See NAFTA on page 14

— Avg. premium of 
$2.25/cwt

The decision to enroll feeder 
cattle in a USDA Processed Veri-
fied Program for age and source 
verification can be based on his-
toric value as well as possible fu-
ture opportunity costs. The bene-
fits of age and source verification 
ranges from access to foreign and 
domestic markets as well as dis-
ease traceability. As of December 
2017, age verification can also be 
used to determine carcass matu-
rity as part of the USDA Quality 
Grading process.

Kansas State University (K-
State) just released an analysis on 
the number of lots and financial 
reward for cattle enrolled in an age 
and source program that were 
marketed in Superior Livestock 
Video Auction’s summer sales from 
2010 through 2017. 

K-State’s historic analysis of the 
value of age and source verification 
accounted for all other factors such 
as sex, base weight, etc., as well as 
enrollment in any of 10 value-
added programs such as Certified 
Natural and Superior Progressive 
Genetics. This allowed them to 
isolate the effect of age and source 

verification. 
There were 61 summer sales 

between 2010 and 2017 with a 
total of 36,570 lots. A lot must be 
a minimum of one truck load but 
can include very large strings of 
cattle. For instance, at Superior’s 
January 2018 special sale in Den-
ver, CO, a particular lot had 800 
8-weight calves that would fill 13 
loads.

The number of cattle age- and 
source-verified in a given year 
ranged from a low of 21 percent in 
2015 to a high of 55.6 percent in 
2011 (see table). The notable de-
cline in lots verified in 2013 coin-

cided with Japan loosening its age 
restrictions for import from 20 
months to 30 months. The percent-
age of cattle verified took an up-
turn in 2017, most likely in an-
ticipation of the opening of the 
Chinese market.

There was a premium paid ev-
ery year for age and source verifi-
cation, which ranged from $1.02 
cwt in 2013, to a high of $4.07 cwt 
in 2014. The average premium 
paid over the seven-year period 
was $2.25 cwt. At this level of aver-
age premium, a producer would 
need to pencil out if it would be 
profitable to enroll calves. How-
ever, there are significant benefits 
to the industry if cattle are en-
rolled in an age and source verifi-
cation program.

The primary reason people en-
roll cattle in age and source verifi-
cation programs is market access. 
The opening of China will fuel the 
need for cattle to be verified. Ex-
port is vitally important to the 
industry, and although the U.S. 
exports to numerous countries, the 
Asian market is particularly sig-
nificant. Asian countries buy both 
the U.S.’ high-priced middle meats 
as well as being the primary mar-
ket for U.S. variety meats such as 
tongues. 

There are also a number of do-
mestic branded programs that 
require age and source verifica-
tion. These programs tend to be 
niche markets, but eligibility for 
them will add value to a lot.

Disease traceability is also

New study shows the value of verifi cation

See Verification on page 23

WEEKLY CHOICE CUTOUT

5 AREA WEEKLY WTD
AVERAGE STEER PRICE

There was good news and bad news last week’s 
markets.

First, the good news: The negotiated cash fed 
cattle markets held the $126 line.

By close of trade on March 8, the bulk of almost 
99,000 head of cattle traded in the cash markets at 
$125.50-129.50 live (average $126.77) and $204-205 
dressed (average $204.03). These averages are 
higher than the prior week’s averages of $126.14 
live and $203.80 dressed. But the biggest issue was 
the live prices.

“Cash support at $126 is critical,” said Andrew 
Gottschalk of Hedgers Edge before the flood of cash 
trade happened. “A violation of cash support at $126 
will buy this industry a ticket to $120-122, the next 
level of cash support. Resistance is $130.”

Now the bad news: Futures did not hold their 
levels or respond as they needed to.

“Given the market’s ‘oversold’ condition, futures 
need to respond positively and soon,” Gottschalk 
continued on Thursday morning. “‘Oversold’ mar-
kets that do not respond positively are emitting a 

negative market signal.”
Also on Thursday morning, Troy Vetterkind of 

Vetterkind Cattle Brokerage described the futures 
as consolidating and preparing for “their next big 
move.” What move that might be, he wasn’t sure 
on Thursday morning. 

“The market has clearly carved out near term 
support and resistance levels this week and a breach 
of these levels either way will dictate the next move. 
Resistance levels stand strong above the market at 
$124 in April live and $116 in June live with support 
found at $122 in April and $114 in June. Whether 
we breakout to the topside or the bottom side of 
these ranges is yet to be seen but suffice it to say I 
believe we’ll get at least a $2-3 move in the direction 
of the breakout.”

By Thursday’s settlement, the direction of this 
forecast breakout seemed clear; decidedly down.

The near-term live cattle contracts lost over $1 
on Thursday’s trade alone and were down over $2 

Cash cattle held line, but not futures

See Markets on page 27


