
— Study measures 
traceability market

When it comes to traceability, 
what’s it worth to you? What 
would get you to change your cur-
rent animal ID system? How much 
information—and to whom—

would you be willing to give out to 
help combat animal diseases?

A trio of ag economists have 
tried to answer these questions in 
a recently released study.

James Mitchell, Dr. Glynn Ton-
sor, and Dr. Lee Schultz conducted 
a study of cow-calf producers and 

feedlot operators on their willing-
ness to adopt different identifica-
tion systems, including electronic 
systems such as radio frequency 
identification (RFID) tags like 
those favored by the USDA for 
animal disease traceability pro-
grams, and what it would take for 

them to do so.
“What this study really tried to

look at is how do [traceability]
program design and market incen-
tives act together to hopefully try
to increase participation in elec-
tronic traceability programs,”
summarized Mitchell, a PhD can-
didate in the Kansas State Univer-
sity (K-State) Department of Agri-
cultural Economics.

“We were looking at what kind
of premium a cow-calf producer
would need to adopt this kind of a
program and is that premium even
feasible for a feedlot to want to pay
that to receive cattle at that same
form of traceability.”

The study was conducted via
survey mailed out to those who sell
feeder cattle (cow-calf operators)
and those who buy feeder cattle
(feedlot operators). Out of 1,500
surveys sent to each group, 318
cow-calf surveys (21 percent) and
195 feedlot surveys (13 percent)
were returned.

“Using producer surveys, we
presented cow-calf producers,
backgrounders, stockers, feedlots
with scenarios where they could
choose among different traceabil-
ity options and then, based on
their answers to those questions,
we can back out how they value
different traceability attributes,”
summarized Mitchell.

The findings were presented
most recently at K-State’s Risk

Traceability: What’s it worth to who?

See Traceability on page 12

A pair of Angus calves show off their bright red visible ear tags. Traditional, human-read ear tags are part of 
what researchers considered “visual traceability programs” in a recent study. USDA favors RFID-based trace-
ability programs, but there is a lot of resistance from producers, both because of costs and concern about invasive 
government control. Pictured here: Calves graze on the Gravelly Mountain Range in the Beaverhead-Deerlodge 
National Forest, MT. USDA Photo by Preston Keres.
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SECTION TWO:SECTION TWO: Included in this 
issue is the fall Properties maga-
zine. It is also online at www.wlj.
net. If you did not receive your 
copy, call 800-850-2769.

VFD UPDATEVFD UPDATE — The Food and 
Drug Administration has released 
compliance results after federally 
inspecting facilities and producers 
for adherence to new Veterinary 
Feed Directive Regulations. Page Page 
1717

THIS WEEK IN HISTORYTHIS WEEK IN HISTORY
Looking back 72 years ago this 
week in WLJ, Nelson R. Crow 
writes in his “Observations by the 
Editor” column about grazing 
rights on public land. “Forest Ser-
vice policy is to turn grazing privi-
leges over to small operators, or 
to actually take grazing interests 
away entirely from livestock inter-
ests… you see thousands upon 
thousands of acres of public 
lands… now absolutely devoid of 
domestic animals. This waste of 
public land is unfortunate in view 
of the great need for meat produc-
tion.”
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5 AREA WEEKLY WTD
AVERAGE STEER PRICE

WEEKLY CHOICE CUTOUT

WEEK ENDING: 09-05-19

CME FEEDER
$134.40

DRESSED STEERS
$164.52

LIVE STEERS
 $100.84

— How to maintain 
cattle efficiency

It’s getting hotter in here, and 
that’s bad for forage quality and 
cattle nutrition.

Elevated levels of carbon dioxide 
(CO2) and increasing tempera-
tures are expected to affect the 
productivity of herbivores in 
rangeland ecosystems. Both of 
these factors can negatively affect 
plant health, which raises the 
question: how will we maintain 
cattle efficiency with decreased 
forage quality?

A group of USDA Agricultural 
Research Service (ARS) scientists 
conducted a seven-year study in 
Wyoming, examining the effects of 
simulated CO2 levels and warmth 
on mixed-grass prairie, and ways 

to potentially mitigate effects. The 
study was released in January 
2018 in the journal Ecological Ap-
plications, a publication by the 
Ecological Society of America.

Effects on rangeland
The earth’s land consists of ap-

proximately 30 percent rangeland 
and is used for the majority of the 
world’s livestock production. The 
combination of direct effects from 
CO2 and warming temperatures 
are expected to be key drivers of 
change in semiarid ecosystems.

Elevated CO2 levels have been 
shown to have positive effects on 
forage quantity, but the ARS study 
also analyzed the effects on qual-
ity, which have a direct effect on

Rising CO2 levels, temps 

reduce forage quality

See Forage on page 7

— Waiting to rebuild markets
U.S. red meat producers and Japanese importers are ready and 

waiting for a finalized trade deal.
American beef, pork, and grain producers were on the ground in 

Japan recently as part of the U.S. Meat Export Federation’s 
(USMEF’s) Heartland Team’s trip to Tokyo and Sendai, Sept. 1-7. 
While the point of the trip was consumer outreach and education 
about U.S. red meat, the recent announcement of an agreement in 
principle on a U.S.-Japan bilateral trade deal was still big news.

In a press call, held early Sept. 5, producers on the Heartland 
Team and USMEF officials talked Japanese trade. Though they 
couldn’t offer new details on the agreement in principle, they spoke 
about demand, the trade tone on the ground, and strategies to rebuild 
market share.

Speaking specifically of the announcement of the trade agreement 
in principle, Dan Halstrom, USMEF president and CEO, said that 
there was a lot of excitement.

“I have to tell you there’s a lot of enthusiasm with the customers 
in Japan about that,” he said. “We’re already talking with some of 
the major importers about how we can help them regain lost share. 
A lot of discussions in that direction. A lot of excitement here.”

He and others noted that the tariff situation U.S. beef and pork 
face has negatively impacted Japanese importers wanting to bring 
in the product.

“We’re operating at a disadvantage at the moment with 12 percent 
duty disadvantage to the U.S. [on beef] versus some of our key com-
petitors like Australia, Canada, and Mexico. And also we’re at a 
disadvantage on the pork side.”

Speaking from the pork side, Dave Preisler, Minnesota Pork Board 
CEO, talked at length about the demand for U.S. grain-fed red meat 
in Japan.

“Over half the calories in Japan are imported, and that’s not going 
to change. In fact, that number might even become more. Why not 
have that come from, for our case, the upper Midwest in the form of 
red meat?” he asked.

“People here like meat,” he went on. “They have a tremendous 
demand for it plus we know that we can supply the kind of volume 
and quality that they’re demanding and we will do all we can to 
continue to ensure that we’re meeting that demand.”

During the press call, Halstrom gave an outline of strategies for 
rebuilding lost market share for U.S. beef and pork once the trade 
deal happens.

“We have different strategies with the different sectors—national 
retail versus regional retail versus food service—they all vary a 
little bit,” he explained. “Specifically, the sector that we’re most in-
terested in is the chilled segment, the table meat market that goes 
out chilled.”

Table meat includes both beef and pork.

Strategies in place 
for Japan trade deal

See Japan on page 11

— Cash cattle violate 
support levels

The markets continued to strug-
gle last week and supply-side fun-
damentals don’t look so good on 
the horizon.

“The grim reality of limited fed 
cattle shackle space for the next 
four months is beginning to take 
a toll, especially on cash cattle 
prices,” commented Cassie Fish of 
the Beef Report last Thursday.

That toll was felt when the ne-
gotiated cash fed cattle trade came 
in at $100-107 (average $100.84) 
live and $160-169 ($164.52) 
dressed last week. With just over 
59,200 head confirmed sold as of 
Thursday afternoon, and most of 
that trade having happened on 
Thursday, the market was set.

“A violation of cash support at 
$102 basis W KS establishes $98 
as the next cash support level,” 
projected Andrew Gottschalk of 
Hedgers Edge.

Shackle space wasn’t the only 
thing limiting production. Last 
week’s holiday-shortened kill week 
also meant fewer fed cattle pro-
cessed.

“Packers were successful in 
picking up the slack for the loss of 
Finney County in August, with 
522k, 521k, and 524k head fed 
kills posted after the fire. But the 
limitations of older plants and a 
different workforce than 2003, 
which is the last time capacity 
utilization was this high, has be-
come evident this week. There 

Markets struggle against 

supply pressures, fire fallout

See Markets on page 19


