It may seem hard to imagine
but, yes, the cycle has spun
around and in some markets
there are bidding wars leaving
buyers wondering, “What can
| do to make my offer stand
out?”

The real estate market is again
heating up and many buyers
are trying to get into the mar-
ket now after taking a long
break. For some, it's achance to
become first-time homeown-
ers. For others, it's a chance
to make a move up to a larger

home or to buy a second home.
Still others may have owned in
previous years and are now
getting back into homeowner-
ship. Regardless of the situa-
tion, making your offer to buy
stand out among the others is
important.

+ Keep your offer simple and
straightforward. In a market
that has multiple buyers mak-
ing offers, one of the best things
you can do is keep it simple.
That doesn't mean you have to
neglect important things that
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guests in the detached sleeping shed.
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Arkansas River backyard! If you are looking for a
waterfront property with easy access for fishing, tubing,
or just enjoying the eagles and wildlife, this is the spot.
There are breathtaking views of the Arkansas River in
your backyard and the stunning mountain peaks and
rock croppings in every direction. Enjoy those views
from the huge sliding glass doors that are the focus
of the open living room area. The kitchen and dining
room are located in this space giving plenty of room
for gathering and visiting. There are two big bedrooms
and two bathrooms in the home and room for extra
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We anchor big decisions
with a small town heart.

Collegiate Peaks Bank has the alternative to

one-size-fits-all mortgages, and it’s all about

heart. Our bankers work one-on-one with you,

from loan initiation to close.

Learn more at collegiatepeaksbank.com
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youwantin the offer. However,
it does mean that you should
not get caught up in smaller
issues that could become huge
issues for no apparent valid
reason. For instance, a minor
repair might be worth fixing
yourself as opposed to put-
ting it in the offer as a repair
demand.

* Try writing an offer letter. This
is aformal letter explaining why
you want to buy their home.
This is an opportunity to show
the buyers how you will utilize
the home. This is where you tell
them about your family, how
much you like the home and
how it's perfect for your needs.

* Personal Delivery. The next
two have to do with follow
through. It's a good idea to have
your agent present your offer
in person to the listing agent.
It may sound old-fashioned
but this can go a long way. Real
estate, like all business, is about
relationships. Faxing or e-mail-
ing an offer may seem very effi-
cientbutitcan be less effective.
Your agent should be prepared
to build you and your offer up
to thelisting agent. This will give
the agent a good presentation
to take back to the buyers.

FOCUS

How To Make Your Offer On Your Next Home Stand Out

+ Loan Officer Follow-Up.
Another great tip is to have
your loan officer call the listing
agent after the offer has been
submitted. The loan officer can
assure the listing agent that the
buyer is qualified and ready to
close the deal

This is not where you tell the
sellers thatyou plan to gut their
precious home and completely
remodel it (even if that's the ulti-
mate plan). You don't write an
arrogant letter that expresses

“there are manyfishin the sea”.
Instead, you want to convey
that this home is the one you
truly want to buy. Let the sell-
ers know that you have done
your homework and hope that
they will accept this offer as this
home is a good fit and you're
prepared to move quickly.

Mostimportant, be ready to act
swiftly when the time comes to
close escrow.
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Real Estate Terms Defined:

Closing costs: One-time costs associated with buying a home,
disclosed before closing, but due at closing. The costs can include
fees for an attorney, recording, inspections, appraisals, title
service costs, even pre-paid homeowner’s insurance and taxes.

Title: A public records document that proves ownership of

the property. A title also includes any claims against that
ownership. During a home purchase, the buyer conducts a title
search to verify the seller is the owner and if the title contains
any judgments or liens against it.
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