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The 2025 Farm Progress

Show, set for Aug. 26-28,

will bring the latest ag
technology, along with
thousands of workers,
volunteers, exhibitors
and guests, to Decatur
for its biennial visit.

v

The News-Gazette's
‘Our Communities’ editor
Dave Hinton reminisces
about past Farm Progress
shows he’s attended —
and the impending end
of a more-than-45-year
career in journalism.

Earnest Agriculture,
a startup co-owned by
a Ul grad and based at
the former Chanute Air
Force Base in Rantoul,
aims to improve yields
and soil health while
reducing input costs
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FARM PROGRESS SHOW

‘THE SUPER BOWL
OF FARMING'
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3, In odd years, the Farm Progress Show

site becomes a second city in Decatur.
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Event offering a look into agriculture’s future back in Decatur this year

By DAVE HINTON
dhinton@news-gazette.com

DECATUR — Chris Haus-
man calls the Farm Progress
Show “The Super Bowl of
Farming.”

It’s atime to “come and walk
at your leisure and be able to
interact with something that
might catch your eye and say,
‘Hey, that’s kind of an innova-
tive thing you’ve got there, ...
and the next thing you know,
you might sign a sales con-
tract,” he said.

The 201S News-Gazette
Farm Leader of the Year from
Pesotum tries to get to the
show every time it rolls around
to Decatur, which is every odd
year, unless he has to tend
to some other activity or the
weather doesn’t cooperate.

“I think my very first one
was in high school,” he said.
“It’s just always been a fun
two or three days of activi-
ties.”

This year’s Farm Progress
Show is set for Aug. 26-28.
It rotates locations, with the
show being held in Boone,
Iowa, on even years.

Hausman said he has used
the show as a research point
before making a purchase. It
beats trying to do business
online.

“You can always find a com-
petitor there, too, so you can
hear it from both sides,” he
said.

Hausman said there’s noth-
ing that substitutes for being
able to see an item in person
and interact with a sales rep-
resentative.

A good example came sev-
eral years ago when he was
looking to buy a chisel plow.
He was able to watch the plow
perform in the demonstration
area. He made up his mind
from that viewing which one
he would buy.

This will mark the 20th year
that the Decatur show will be
held at its Progress City loca-
tion.

Prior to the permanent
sites in Decatur and Iowa, the
show rotated between several
Midwestern states, never in
the same location.

The first one was held in
1953 near Armstrong on
the Earl Bass farm. It drew
75,000 visitors.

“It’s exciting to celebrate
our 20th year in Decatur,”
Farm Progress Director Matt
Jungmann said. “It’s hard to
believe 20 years have gone
by. The show has grown and
improved in those 20 years.”

Jungmann, who has been
with the show for 30 years,
remembers the days when it
used to move to a different
cornfield and was built “out of
nothing,” then returned to the

way it was.
He doesn’t miss the former
arrangement. Having two

permanent sites is decidedly

DAVE HINTON

One lesson from a past show:
Listen to your parents

The upcoming Farm Progress
Show in Decatur sparks memories
of past shows I have attended.
There have been three of them.

The first happened in, I
believe, the early ’70s, when I
was in high school. Our ag class
made the trip by bus.

The most memorable aspect about it was the
weather. It was raining cats and dogs that morn-
ing, and my parents insisted I wear my boots.

Being a teenager, I resisted. I didn’t want to
wear boots. It would look dorky, uncool. You
know how teens are.

My parents wouldn’t budge, despite all my
protestations and remonstrations. Maybe
they didn’t want to have to buy me a new pair
of shoes. We didn’t have any money-growing
trees on our farm. Just a few fruit trees sur-
rounded by corn and beans.

I carried the boots onto the bus rather than
wear them. I noticed none of the other kids
were wearing boots.

My thoughts likely centered around, “Their
parents must be way cooler than mine.” Or
maybe they didn’t care if their kid had soggy
feet all day.

When we got to the show site, the weather
outside was still frightful. Wet. It was more
than unpleasant. Soupy.

I decided maybe I’d better put those boots
on. We trudged around in the muck and mire
looking at all things ag-related.

I can’t remember if I received any envious
glances from my classmates or others attend-
ing the show.

I also don’t remember anything about the
farm-related equipment and program of-
ferings. About the only thing I remember is
show-goers trudging around with mud on their
shoes and mucking between show tents.

Some had even tied bread wrappers around
their shoes as makeshift boots.

Hmm. Maybe my folks were a little smarter
than I thought.

When I got home, I doubt if I said, “I’'m
sure glad you made me bring those boots. You
were right all along!”

Thankfully, neither did they say, “I told
you so!”

You know the old saying. It goes something
like, “As I got older, I realized my parents
were a lot smarter than I thought they were.”

My second trip to the Farm Progress Show
happened in the ’80s on a farm north of Dewey.
This time, I was covering it for the Paxton
Record.

A young photographer and I attended a media
day a few days before the show opened, and
then made the trip to the show on its first day.

I remember as I pulled up in my car hear-
ing WGN radio ag stalwarts Orion Samuelson
and Max Armstrong doing their show from
the grounds.

Those two were big time when I was growing
up on the farm. I was thrilled that they were
doing their show just a short ways away.

Providea
Field demonstrations are a popular attraction
at the Farm Progress Show.

The show had its requisite displays of the
future of agriculture, but I remember little
else about it.

I did, however, marvel that a few weeks
after the show, you couldn’t even tell it had
hosted a show. The Farm Progress people and
the farmers who hosted the show did a good
job at site prep and recovery.

Show No. 3 came in the ’90s near Blooming-
ton, and this time there was work of a different
kind involved. I filled orders at a food stand
our church had.

I remember show-goers flashing some large
bills to pay for meals under $10.

Some members of our church had to work a
lot harder than I did. They got the unenviable
chore of scrubbing pots and pans.

I remember being impressed by how the
Farm Progress folks worked with area groups
like our church to be able hold money-making
events on site like our food stand.

At all of these farm shows — whether it’s
the Farm Progress Show that touts the future
of agriculture or the Half Century of Progress
show held biennially in Rantoul that cele-
brates farming’s past — I’m also impressed
by the friendliness of the people. Even when
talking to total strangers, it’s like meeting up
with old friends.

The first Farm Progress Show was held in
1953 at the Earl Bass farm near Armstrong.
Every year after that, it was held at a different
farm in a Midwest state. That all changed in
2007 when show officials decided it would ro-
tate between Decatur in odd years and Boone,
Iowa, in even years.

This year’s show will be held Aug. 26-28. It
will be preceded the week before by the Half
Century of Progress show in Rantoul — a look
at farming’s past followed the next week by at
a look at its future.

Dave Hinton is editor of The News-Gazette's
‘Our Communities’ section. He can be reached at
dhinton@news-gazette.com.

easier.

At Decatur, the exhibit field
is 85 acres. Another 150 acres
are available for parking, and
350 acres surrounding it are
for field demonstrations.

The show comes to Deca-
tur biennially, just like the
Half Century of Progress
show in Rantoul. This year’s
Half Century show is set for
today through Sunday on the

grounds of the former Chan-
ute Air Force Base.

The difference: the Half
Century celebrates the past.
Farm Progress looks to the
future in agriculture.

“Most of the companies
hold back their unveiling be-
cause this is the largest gath-
ering of their customers and
ag media,” Jungmann said.
“I know John Deere, Case IH
and Agco have new products”
they will be displaying.

Unverferth, based in Ohio,
will also be unveiling the
world’s largest grain cart —
3,200 bushels. It will have an
unloading rate of 1,000 bush-
els a minute.

Jungmann said the grain
carts get bigger as the com-
bines do. When the new tech-
nology is wunveiled at the
show, it’s more global in na-
ture, he said.

Attendance has remained
strong over the years. An es-
timated 150,000 people are
expected to turn out to this
year’s event. As always with
farming, though, it depends
on the weather and the farm
economy.

“Agriculture is a consoli-
dating industry, so there ar-
en’t as many farms as there
were 20 years ago,” Jung-
mann said. “It’s still the trade
show for agriculture.

“Since we’ve gone to these
permanent, sites we’ve seen
more international visitors.”

The show has a decided eco-
nomic impact on the Decatur
area — in excess of $30 mil-
lion, “which includes a lot of
hotel rooms,” Jungmann said.

Setup for the show — much
of it involving tents — started
the last week of July.

The work was done by an
estimated 400 volunteers
from central Illinois plus
150 full-timers employed
by Informa, which host the
show and also publishes the
nation’s oldest continuously
published farm magazine —
Prairie Farmer.

Add in the people working
for the individual exhibitors,
and the number working at
the show could total up to
7,000.

“We work closely with ev-
erybody” to hold the show,
Jungmann said, “whether it’s
the state of Illinois, Macon
County, the Macon County
Sheriff’s Office, Decatur fire
or the city of Decatur.”

The show benefits not just
Macon County.

“The hotel footprint is
about 7,000 rooms, and only
1,500 of them are in Decatur,
so it expands to Springfield,
Decatur, Monticello — hotels
are sold out,” Jungmann said.

Hausman said at times, the
crowds can get overwhelming.

“Overall, it’s a great expe-
rience,” he said, “and I would
encourage anyone who hasn’t
attended one to do so, because
it’s only every other year that
they have it in Decatur.

“That was a great move for
Farm Progress to go to a per-
manent site.”
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The &
Andersons

STRONG RELATIONSHIPS,
STRONG PARTNERSHIPS.

Wishing our
East Central lllinois
Farmers a Safe Harvest.

MANSFIELD FOOD CORN PROCESSING FACILITY
503 W Newton Street, Mansfield, IL 61854

217-489-2007

www.andersonsgrain.com
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MOSAIC BIOSCIENCES

Rural Arthur farmer
part of biological
seed-testing project

By DAVE HINTON
dhinton@news-gazette.com

ARTHUR — Rural Arthur farmer
Makenna Frantz said her family isn’t
one to look before it leaps into the new-
est thing on the farm. Trial and error is
a better method.

That’s one reason Frantz agreed to be
one of six farmers in as many states to
participate in a Mosaic Biosciences You-
Tube docuseries to test how Bio Crop
Nutrition products work on their farm.

“We’re not quick to implement a prac-
tice across our whole farm,” Frantz
said. “We have a pretty rigorous sys-
tem ... before we decide whether we’ll
purchase” a new product.

Frantz said she was selected to be
part of the trial because she was part
of a group called “Total Acre” last year.

“They just reached out to me,” she
said. “They wanted a young female face
on a farm. I tried their product last year.”

Biologicals are a quickly growing
innovation in agriculture, and Frantz
said the trials are a chance to see how
20 acres of treated corn compares to 20
acres of untreated corn.

Frantz said the participating farmers
aren’t paid to take part in the trials.

“I just enjoy doing things like this,”
she said. “We get a little different look
at their products. They give us free tri-
al products to try on our farm.”

It’s an opportunity for the farmers
to try something new and learn more
about how different products perform
on their operations. And, as biologicals
remain one of the fastest-growing seg-
ments in agriculture, many farmers
are especially curious about how these
products work, and why.

The inaugural season of Frontier
Fields garnered more than 1.7 million
views on YouTube as six farmers pro-
vided real-world insights about the yield
advantages and return on fertilizer in-
vestment that biologicals can provide
while they did trials with BioPath, a bio
crop nutrition product from Mosaic.

Frantz said the farmers are given bio-
logical product in liquid form.

“We applied the product in-furrow

Thousands of
NEES
provided to
our neighbors
every year.

All proceeds
support local
food programs.

with our planter,” she said. “We already
apply starter fertilizer in the seed trench
as our standard practice, so the trial just
added the Bio Path product to the tank
mix on the treated acres.”

Frantz said biologicals “has been a
buzzword over the last couple of years.”

“I think as we continue to chase higher
yields along with the topic of sustainabili-
ty and environmentally friendly and face
the threat of different regulatory issues,
biologicals seems like it might be a next
step address those issues,” she said. “It’s
kind of the next new frontier. We haven’t
gotten there yet. Now everybody’s com-
ing out with the latest biological product
that addresses various issues.”

In agriculture, Frantz said, it’s the
job of farmers to work for the consum-
er. If they demand a certain product,
farmers have to answer to their cus-
tomers. That’s where some of the ques-
tions come forward.

In the YouTube series, the six farm-
ers are featured in four episodes — one
during a planning session, one a plant-
ing episode, then a growing episode and
finally during harvest or post-harvest.

Frantz is joining farmers from Iowa,
Minnesota, Missouri, Nebraska and
Wisconsin in taking part in the testing.

The six farmers all represent differ-
ent-sized farms and different levels of
experience in using biologicals.

Throughout the season, the Frontier
Fields farmers will discuss their per-
ceptions and experiences of using Bio
Crop Nutrition products and how they
affect a crop’s success.

The biologicals undergo rigorous in-lab
and on-farm testing to understand how
factors like soil types, moisture levels,
growing conditions and more can affect
crops if and how well a biological prod-
uct works, according to Matt Sowder, di-
rector of field solutions at Mosaic.

As the farmers test BioPath or Pow-
erCoat and discover the potential that
bacillus-based plant-growth-promoting
rhizobacteria products offer, each of
their stories will come to life through
updates via audio, photos and videos,
all housed at frontierfields.com.

United Way
partners with
agribusinesses &
Parkland College
Ag Tech students to
plant and harvest
grain.

Farmers

Feeding
Families
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Makenna Frantz, who farms in rural Arthur, is one of six farmers in as many states
chosen to participate in a Mosaic Biosciences YouTube docuseries to test how its
Bio Crop Nutrition products work on their crops.

Real Estate Brokerage
Farmland Auctions
Farm Management

Christopher S. (Scott) Johnson, AFM
Desg. Managing Real Estate Broker

Call 217-369-7046

christopher.johnson@pgim.com

601 E. Main St., Ste. 210
Mahomet, IL 61853

www.capitalag.com
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PROPERTY
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Tanna Suits

Farm Certified

217-892-0200

426 E. Champaign Ave.
“ Rantoul, IL 61866
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Agriculture
Lending

Farm Production Loans,
Operating Loans and
Lines of Credit are
available for seasonal
production purposes.
Funds are advanced for
the payment of operating
expenses during the
course of the growing
season.
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Machinery and
Equipment Loans

We offer loans to
purchase the farm
machinery, equipment and
vehicles needed to operate
your farm business. The
terms range from one to
five years. Our loan
officers will work to
structure your payment
schedule to fit your
specific needs.

Real Estate Loans

We offer financing for
purchases of farmland,
building structures, and
homes on your property.
We will structure your
real estate loan to match
the cash flow of your farm
operation. Loan
prepayments are allowed
without penalty.

Federal and State
Government
Programs

We are readily familiar
with both the federal and
state government
programs that are
available. After reviewing
your specific situation, we
will recommend the
option that is right for
your needs, and help you
work through the entire
process.

AG LENDING STAFF
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Vice President of
Ag/Business Lending

Gifford Branch

304 S. Main Street
P.O. Box 400
Gifford, IL 61847

Tel: (217) 568-7311
Fax: (217) 568-7607

Ag/Business Lender

.Jf f ..
Justin Rademacher

St. Joseph Branch

107 W. Warren
P.O. Box 140
St. Joseph, IL 61873

Tel: (217) 469-8900
Fax: (217) 469-8800

Crop Insurance
Specialist

I

Thomasboro Branch

101 Main Street
P.O. Box 477
Thomasboro, IL 61878

Tel: (217) 643-2200
Fax: (217) 643-2201

Leslie Masterson

Customer Care Ag
Lending Specialist

Alex Vermillion

Commercial Lender

Potomac Branch

108 E. State Street
P.O. Box 436
Potomac, IL 61865

Tel: (217) 987-6600
Fax: (217) 987-6602
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AG PRODUCTS
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Delivering Excellence in Ag Equipment and Support

At Altorfer Ag Products, we take pride in equipping Central lllinois farmers with the industry’s best agricultural machinery from
AGCO, CLAAS, and Horsch. Our lineup is designed for maximum productivity, featuring trusted brands like RoGator, TerraGator, Fendt,
Massey Ferguson, Horsch Joker & Avatar, and CLAAS Trion & Lexion. No matter the challenge, our team is here to back you up
with exceptional service and unwavering product support.

JASON VALLOWE LEE EMERICK CHRIS FLAVIN GARRY NORTON CHRIS MILLER CURT ALEXANDER

Ag Sales Application Sales Application Sales Ag Sales Application Sales Ag Sales
217-313-8580 217-841-2780 217-552-6333 217-606-9751 217-276-6103 217-622-4319
Iroquois, Ford, Vermilion,  Iroquois, Ford, Piatt, Macon, DeWitt, Clark, Douglas, Edgar, Douglas, Coles, Clark, DeWitt, McLean
Champaign, Piatt Champaign, Vermilion McLean Coles, Moultrie Edgar, Moultrie

877-228-7278 | www.altorferag.com

ILLINOTIS

Helping Farm Families Succeed

Looking for
Farm Financing?

Work with an expert farm lender

Michael PIuAnk Todd Smith
217-552-0372 217-417-7763 217-898-0624

Mahomet 217-590-2222 | mahomet@farmcreditiL.com
ﬁ @ @ www.farmcreditlL.com/contact
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" FARMLAND SERVICES INC*

Brokerage
Management

“Appraisals Direction for Your Farm

BRIAN WAIBEL | SETH WAIBEL | BRENNEN KRAFT

Accredited Farm Manager Accredited Farm Manager ~ Accredited Farm Manager
Des. Managing RE Broker Real Estate Broker Real Estate Broker
Certified Gen. RE Appraiser ~ Certified Gen. RE Appraiser ~ Certified Gen. RE Appraiser

107 S. Lincoln, Mahomet, IL - Office: (217) 590-0233
www.WaibelFarmlandServices.com

My

Carpet Weaver’s | &

FLOORING DESIGN STUDIO

We V you for Iovmg local.

We're Floorb&'g@ople
217-431-3170

3700N. Vermlllon St.. Danville, 1161832

yPREMIER

COOPERATIVE IRR}C -

PREMIER - POWERING
YOUR SUCCESS

Central lllinois choice for grainhandling, grain marketing,
and all ofyour energy needs - including propane.

PREMIER SERVICES

ENERGY

Providing your farm, commercial
business, and home

with diesel, gas, DEF, and propane.
Professional delivery and service.

GRAIN MARKETING

GCrain Market insights and news
at your fingertips. Premier's
Farm Marketing Specialist are
here to serve you.

| Id.a

GRAIN HANDLING

22 grain facilities to serve you and
your farming operation. Quality
service from Premier’'s quality
employees.

PREMIER+

Sell grain,, make offers, view live
and historical bids from anywhere,
24/7. Premier has the tools to help
you succeed.

Elm yP REMIER+

“u .,.|..., it (217) 355-1983 e WWWw.premiercooperative.net
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EARNEST AGRICULTURE

LOOKING

TO GROW

Rantoul startup’s goals:
Improve yields, soil health;
reduce input costs

By DAVE HINTON
dhinton@news-gazette.com

RANTOUL University
of Illinois intern Umair Syed
sat among a group of fellow
interns homogenizing (crum-
bling) larger soil pieces and
sifting them through a screen
for soil samples.

“Eventually, when it’s sifted,
we collect it in vials so that no
matter where we sample it ...
it’s the same nutrient concen-
tration throughout,” Syed said.

The air-conditioning sys-
tem worked overtime to cool
the lab, where the interns and
employees all did the same
soil work. It’s part of Earnest
Agriculture’s operation in a
25,000-square-foot brick build-
ing that, decades ago, served
as the import center at Chanute
Air Force Base.

Railroad tracks, long since
removed, used to run up to the
side of the building; now, corn
plots grow on the east side.

Today, the building is one of
a number of former Air Force
facilities put to different uses
by the civilian sector.

The soil work is part of a
painstaking process with a goal
of developing an all-in-one pro-
biotic seed coating that helps
corn and soybean seeds get
more nutrients, grow stronger
and fight off diseases so farmers
can realize higher crop yields.

“There’s a number of ways
bacteria can increase vyield,”

T e————

John Benz, AFM
Farm Manager/Broker
Quincy, lllinois
(217) 461-4390

Brendan Beazer
Farm Manager/Broker
Geneseo, lllinois
(309) 906-9509

Thadd Fosdick, AFM
Farm Manager/Broker
Fairbury, lllinois
(309) 205-5500

Patrick Gooding, AFM
Farm Manager/Broker
Savoy, lllinois
(217) 607-0118

Max Hendrickson
Farm Manager/Broker
Rochester, lllinois
(217) 718-4520

said Earnest Ag’s co-owner
and chief science officer, Ga-
briel Price-Christenson. “Some
ways include reducing disease
impacts (and) increasing the
availability of nutrients like ni-
trogen, phosphorous. ...”

Other areas of study include
drought tolerance, seedling
survival and germination rate
increases.

Lab tech Mason Clark said
that after the soil samples are
sifted, they are placed in tubes
for testing to determine what is
in the soil and “to see what’s in
the plants that are growing.”

Lab manager James Woods
said the interns have been a
valuable help collecting and
isolating new microbes to use
in various combinations and
testing them to see what attri-
butes they may have “as well
as helping us process plants
and soil samples from all of
our contract research organi-
zation sites around the country
as well as our field sites right
here outside and at the Univer-
sity of Illinois.”

Getting to a finished product
has been a long process, start-
ing in 2018 at the University of
Illinois through the iVenture
Accelerator program.

The work moved to Rantoul
in 2022. The goal is to have
product on the market in 2026.

Earnest Ag has done pilot pro-
grams with farms and contract
research organizations conduct-

.

.
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Reach out to your local FNC Land Management experts for
Management services today by calling (309) 740-1064
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ing research trials.

The business is funded from
a variety of sources, such as
SOSV and IndieBio (an ear-
ly-stage biotech firm), as well as
AgLaunch, a Memphis, Tenn.-
based, farmer-led investment
company; and AgVentures Alli-
ance of Mason City, Iowa.

The owners believe in the
work. They, as well as family
and friends, have also invested.

In total, the investors have put
to put nearly half a million dol-
lars in the work. Co-owner and
CEO Eddy Mejia sold his house
and used his retirement savings
to invest in the company.

Work is seasonal, and just
like farmers, the company’s
work depends on weather and
time of year.

“During this time of year,
you’ll either see us in the field
collecting plant and soil sam-
ples or in the lab processing
plant samples and soil samples
so we can get information about
the nutrients and the perfor-

Adam Kestner
Farm Manager/Broker
Camp Point, lllinois
(217) 430-9391

Miranda Langen
Farm Manager/Broker
Morrisonville, lllinois
(217) 827-9300

Dudley Ricketts
Farm Manager/Broker
Little York, lllinois
(309) 255-1857

Marlon Ricketts
Farm Manager/Broker
Rochelle, lllinois
(815) 322-7290
Ryan Vance
y» Farm Manager/Broker

Buckley, lllinois
(217) 461-4550

Farmers
= National

%Companw

LEFT: Interns
from the
University of
lllinois analyze
soil samples
in the lab at
Earnest Agri-
culture earlier
this month on
the grounds
of the former
Chanute Air
Force Base in
Rantoul.
BELOW:
Gabriel Price-
Christiansen,
co-owner and
chief science
officer, talks
about the start-
up’s work.

Robin Scholz photos/
The News-Gazette

mance of plants,” Price-Chris-
tenson said.

The company has test sites
in 48 locations across 14 states
ranging from the University
of Illinois to the North Dakota
Grand Farm to the Universi-
ty of Georgia Grand Farm and
many spots in between.

That number is a marked
jump from last year, when
Earnest Ag was doing trials at
eight locations in five states.

One day recently, interns and
other employees were working
with soil from a Nebraska site.

The project has come a long
way since it moved to the Ran-
toul facility three years ago.
Then, Price-Christenson was
the only employee working full
time, and the company didn’t
have any product. Earnest also
hadn’t done any initial field
testing.

“We’ve gone all the way from
not having any bacteria or
products to having a fully func-
tioning program that performs
well in the field and raising
enough capital to support our
five employees,” Price-Chris-
tenson said.

Mejia handles the financial
end of the business, reaching
out to investors, attending con-
ferences, establishing relation-
ships and talking about the com-
pany to see how it fits investors’
portfolios or their strategy.

As things progress and po-
tential investors get curious,

o R

Real Estate Offices
Arcola, lllinois - Principal
Danville, lllinois - Branch
Savoy, lllinois - Branch

Rod Ferguson
Broker
Argenta, lllinois
(217) 454-2109

Thomas Peters
Broker
Chatham, lllinois
(217) 891-8137

Jim Ferguson
Relationship Executive
LeRoy, lllinois
(309) 830-3777

Grant Fitzgerald, AFM
Designated Managing Broker
Omaha, Nebraska
(402) 719-8392

Price-Christenson explains to
them the science and outlines
how the company is positioning
itself relative to competitors.

Earnest Ag’s operational goal
next year is to have product on
50,000 acres and increase the
number of employees by anoth-
er three to five.

Mejia said the ultimate aim is
to help farmers.

“How we get there, that’s the
hard part, and make the busi-
ness profitable and at the same
time help farmers be more
profitable,” he said.

When technology is need-
ed, especially in agriculture, it
takes money to run the trials to
show farmers “we’re not sell-
ing a pipe dream.”

“You're showing investors we
can make money here ... (and
show we can) eliminate some of
the chemicals we use in agricul-
ture,” he said. “There are a lot
of doubters who say you can’t.

“The goal is to improve the
yield and soil health and reduce
input costs. Instead of applying
10 different things, they can
apply ours. Finding the right
bacteria that consistently (im-
proves yields) and works well
everywhere” is the goal.

Mejia said Earnest Ag is
working in a competitive mar-
ket, and the margins can be
great, but not in the beginning.

The immediate goal is to de-
velop a bacteria community on
top of a seeding coating.
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FARMLAND
MANAGEMENT

Your farm is your legacy

Let me help you protect it with
customized farm and crop insurance.

FARMLAND
REAL ESTATE

Eric Strand, Financial Advisor

j 420 E 1st St
' W Gibson City, IL 60936

2} ? www.countryfinancial.com/eric.strand
M eric.strand@countryfinancial.com
(217)784-8280

APPRAISAL
SERVICES

815-693-4063
rwpropertyservice.com

Serving Illinois & Indiana
info@rwpropertyservice.com

AGPOINT
PRECISION

WE MANUFACTURE AND REPAIR

Farm and crop insurance policies issued by COUNTRY Mutual Insurance Company®,
Bloomington, Illinois, an equal opportunity provider.

o AGPOINT PRECISION
~~ PROVIDES SERVICE
FROM THE MIDWEST!

| GACa2500

The Industry Standard

Your Authorized Service Center For
% Seedburo. DICKEY-john

Equipment Company CORPORATION

Visit Us Online: AgPointPrecision.com or Call Us Toll-Free: 866-668-4855
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IT MAY BETIME TO GET
YOUR HEARING CHECKED.

“~_ According to the NIH, between 36% and
[ — 47% of our friends in agriculture have some
degree of hearing loss. That’s more than
workers in construction or manufacturing!

t Risk of dementia
with UNTREATED hearing Ioss

e —— ﬂ
Normal hearing Jl Mild hearing loss hﬂ:ﬂ:ﬂ,‘% heﬁﬁ",’,ﬁ'ﬁ,ﬁs

*Self-Re p orted Hea ring Aids, and Cognitive Decline in Elderly Adults: A 25-Year Study
(Amieva et al., 2{]15)

=l ¢ ) Quednau Hearing, Inc.

EXPERIENCETHE POWER OF SOUND

i E 2916 Crossing Court Suite B | CHAMPAIGN, IL 61822
° LEARN MUR 217.693.7085 | gghearing.com
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The time draws near to head out to pasture

Turn out the
lights, the party’s
(almost) over.

As of the end of
this month, this
old gray mare is
going out to pas-
ture. The big R — retirement.

Ironically, the first day of
my retirement is Labor Day.

The time has come for an
end to deadlines, story ideas,
columns and eating at my
desk.

After more than 4S5 years in
the business, including the last
six with The News-Gazette, I
didn’t want to leave without
saying “goodbye.”

What a long, strange trip it’s
been.

I'm sure I will miss the
people I’ve met along the

way, but it’s time for the next
chapter. Yes, I’ve heard there
is life after full-time work.
I’ve heard both sides: “Every
day’s a Saturday” as well as
“I’ve got nothing to do and all
day to do it.”

I believe there’s got to be a
balance in retirement, so I plan
to stay busy, just not as busy.
It’s important to have a reason
to get up in the morning.

I want to thank everyone at
The News-Gazette who has put
up with me.

I also want to thank God for
telling me this is the career I
should be pursuing.

It’s time for the next gener-
ation to man the position. So,
please welcome Rob Le Cates,
who will be handling the
“Name Dropping” and “Farm

Family of the Week” columns
as well as news and feature
stories.

I can already feel good vibes
from him. He’s eager and has
lots of energy.

And that attribute — energy
— is an important ingredient
for a newspaper guy. That’s
why it’s time for me to try
something new.

A number of stories have
stood out along the way — too
many to mention, but I’ll bring
up two.

Ironically, those two have
come as bookends of my news-
paper tenure — one in 1979
about a year after I started. It
was the tragic shootout that
left five dead on Interstate S7
near Paxton.

The other was the Aug. 9

shooting of two police officers
and house fire in Gibson City.

Strangely, both have involved
manhunts.

In the I-57 manhunt, the
culprit (Monroe Lampkin)
was caught a couple of days
later. In the Gibson City case,
the man being sought (David
Jordan) remains at large.

Making it all the more
strange is that Jordan was
seen naked in his yard and
may have fled the scene au
naturel riding a bicycle.

As someone once said, “You
can’t make this stuff up.”

I covered two of the three
Lampkin trials, all of which
happened in Kankakee. He
testified in all three trials, and
in each one gave a different
story of what happened that

fateful night.

Newspapers have been
struggling all over the coun-
try. In many cases, people
would rather watch the tube
or play video games than read.
That’s their loss.

Keeping newspapers alive
is important. You're not
going to get a comprehensive
account of what’s going on in
your community by watching
TV news.

That’s why I ask you to
please continue to support
your hometown newspaper
wherever you live. Quality
newspapers are essential.

Dave Hinton was editor of The
News-Gazette's ‘Our Communities’
section. He can be reached at
dhinton@news-gazette.com.

HALF CENTURY OF PROGRESS SHOW

HERDING CATS

At least 100 vintage Caterpillars expected at this year’s
event; Farmall tractors also marking anniversary

By DAVE HINTON
dhinton@news-gazette.com

RANTOUL — The oldest-known
Peoria-built Caterpillar equipment
and maybe as many as 300 classic In-
ternational Harvester tractors will be
among the vintage ag pieces on dis-
play at this weekend’s Half Century
of Progress farm show at Rantoul.

The show opens today and runs
through Sunday at the Rantoul Na-
tional Aviation Center at the former
Chanute Air Force Base.

Built in 1912, the Holt 60 crawler
tractor is still owned by the fam-
ily that originally bought it — the
Peterson family of Indiana. It still
runs and will be used to do a plowing
demonstration.

On the 100th anniversary of Cat-
erpillar’s production beginning in
Peoria, the Yellow Power Caterpillar
Club is hoping at least 100 pieces of
Cat equipment will be on site for this
year’s show, which highlights farm-
ing’s past.

Caterpillar was formed when the
Holt and Best companies opted to
merge.

“Holt owned the factory in Peoria,
and that’s where they moved their
production to,” said Mahomet resi-
dent Clayton Smith, a member of the
Yellow Power club.

To bookend the new with the old,
one of Caterpillar’s special-edition
100th-anniversary D-6 bulldozers
will be on display.

Caterpillar’s display will be locat-
ed near the south main gate. Demon-
strations will take place throughout
the four-day show.

Smith said he’s always had a love
of Caterpillar.

“I went to diesel mechanics school
.. at Parkland” he said. “I got into
restoring tractors. The Caterpillar

Kristin Gall
poses with
his prototype
preproduction
model of the
Farmall 1206
Turbo tractor,
with the orig-
inal tires from
1965. The
model’s 60th
anniversary
will be marked
at this year’s
Half Century
of Progress
farm show
today through
Sunday in
Rantoul.
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stuff was something different than
the standard John Deere and Inter-
nationals that you see in the shows.”

Caterpillar started out as an ag
equipment company, he said, and its
later models were geared more to-
ward construction equipment.

Don’t get him wrong; Smith has
nothing against other brands. He’s
fixed up a John Deere 730, a Farmall
M and a Farmall 400, and for the past
20 years, he’s also fixed up a lot of
Caterpillar equipment with yellow
enthusiast Chuck Ehler. He likes Cat
because it’s more unique.

One of the pieces was an old-time
combine that they cut wheat with.

Smith has observed that vintage
construction equipment is generally
more worn out than vintage farm-
ing equipment. That in itself pres-
ents more of a challenge to Smith
and other Caterpillar lovers as far
as restoration.

“I guess it’s more of a departure
than what I’'m used to working on,”
he said. “They’re more unique. You
don’t see a lot of them at shows. You
see a lot of Ms and a lot of two-cylin-
der John Deeres.”

At the show, much of the Caterpil-
lar equipment will be doing demon-
strations — road graders, bulldozers
and scrapers moving dirt. Some,
however, will be doing ag work —
plowing demonstrations.

IH 1206 turns 60

This year also marks another an-
niversary — the 60th for the start of
production of the Farmall 1206 tur-
bo-charged tractor. Farmall is a fore-
runner of Case IH.

Kristin Gall, co-chairman of the
anniversary observance with Brad
Twiss, said organizers have a goal of
having 300 of the vintage model trac-

tors on hand.

There are commitments from 1206
owners from Canada and from six
states ranging from Maine to Texas.

What makes the model so special?

“It was the first turbo-charged
row-crop tractor over 100 horsepow-
er,” Gall said.

There were nearly 8,500 of the
Farmalls manufactured, along with
about 1,200 of the same tractor un-
der the International Wheatland
brand, all at the Farmall plant in
Rock Island.

“As for now, it will be the larg-
est” showing of such tractors in the
world, Gall said. “It’s quite an under-
taking, and it usually takes a show
this size to get this many together.”

The SS-year-old who hails from
Missouri has a great deal of senti-
mental attachment to the 1206. It
was the first tractor he used while
farming. He now owns seven of
them, one an experimental proto-
type. His father and grandfather
also both owned a model.

Gall found his grandfather’s mod-
el in a salvage yard and restored it.

The Wall Street Journal did a front-
page story on his salvage project.
Case IH officials saw the article and
flew Gall, his wife and the tractor to
Walt Disney World in Florida, where
he gave a presentation to a group of
Case IH dealers. The intent was to
instill in the dealers a sense of the
company’s heritage after Case and
International Harvester merged.

This year also marks the 60th
anniversary of the 18.4-by-38 Fire-
stone tractor tire. It was developed
especially for the 1206 because of
increased horsepower.

A complete Half Century of Prog-
ress schedule is available online at
halfcenturyofprogress.com.

Caterpillar aficiona-

do Clayton Smith
operates a Cat 44
grader owned by
Chuck Ehler. The
100th anniversa-
ry of Caterpillar
production will be
observed at this
year's Half Century
of Progress farm
show today through
Sunday in Rantoul.
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CHAMPAIGN COUNTY FARM BUREAU
BRINGING YOU

Visit our membership page oh our website at:“’

CCFARMBUREAU.COM
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