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Plantation Realty Group offers personal customer service from contract to closing
BY  KRISTYN WINCH
the business journal

Hands-on customer service, knowledgeable
staff and a solid track record in sales have
made Plantation Realty Group one of the best
at the beach.
Readers of the Carolina Forest Chronicle

agree, voting the company into the top of the
Best Real Estate Company category and broker
in charge/owner Rob Mason Best Real Estate
Agent in the 2019 CFC Readers’ Choice
Awards.
Mason began Plantation Realty Group in

2012 after working for a few different franchise
real estate companies at the beach.
“I thought I could offer a better solution, so I

incorporated what I learned while an agent to
try to balance what a company needs with a
pay structure that benefits agents,” he said. 
The owner describes a client’s experience

with his company as a “boutique atmosphere.”
“We have all the resources at hand to ensure

a smooth real estate transaction,” he said.
The Plantation Realty Group team consists

of 14 agents.
“We’re a small office, but were in the top 9

percent of offices along the Grand Strand last
year,” Mason said.
Mason designed his company’s extensive

training program based on his experiences, in-
corporating real life scenarios and role playing
exercises.
“I want them to know what kinds of ques-

tions the customers are asking,” he said. “We
have a unique training program and some of
the best trained agents on the beach. They
aren’t allowed to take any leads until they pass
our extensive test about the communities we
serve.”
Plantation Realty Group is a member of the

Myrtle Beach Area Chamber of Commerce, the
Myrtle Beach Hospitality Association and the
Coastal Carolina Association of Realtors.
“It gives us the opportunity to network and

meet with potential clients,” Mason said.
All of Plantation’s agents are required to be

members of CCAR and the South Carolina and
National Associations of Realtors.
Mason received his real estate license in

2004. Previously, he worked as a general con-
tractor and in retail management.
“As I got older, I thought it would be better to

sell property than to be working with hammer
and nails,” Mason said. “Since Myrtle Beach a
destination location, I thought it would be a
great opportunity to get into real estate.”
Mason graduated from CCAR’s Leadership

Training program in 2006.
“It’s an invaluable resource,” the owner said.

“The training available through the CCAR is
important to the development of our Realtors.”
Plantation Realty is strictly a residential real

estate company. The company specializes in
the mid-luxury market, with homes in the
$300,000-600,000 range. 
“We also deal with investors, first time home

buyers, vacation home buyers and investors,”
Mason said. 
Mason said his main focus is the Carolina

Forest and central Myrtle Beach area, but his
company handles some property in surround-
ing communities, including out to Aynor, and
North to Little River and down to Pawleys Is-
land. 
Plantation Realty Group’s office is conve-

niently located off River Oaks Drive, minutes
away from central Myrtle Beach.
“Walk-ins are welcome, and we often get

people that stop by because they saw our 24
hour lighted property display,” Mason said.
The office is open from 9 a.m. to 5 p.m. on

weekdays, 9 a.m. to 5 p.m. Saturdays and noon
to 4 p.m. Sundays.
‘We have trained agents in here all weekend,”

the owner said.
The company is dedicated to giving back to

the community, with regular donations to the
Children’s Miracle Network, Horry County
Special Olympics and several veterans’ pro-
grams in the area.
Mason is proud to be a part of the Carolina

Forest community.
“There’s huge growth potential in this area,”

he said. "I think Carolina Forest is a great place
to be. You’re just minutes from the ocean, and
the community has some of the best schools in
the area.”

In the future, Mason would love to eventual-
ly open another office either on the North
Strand or South Strand, “to expand what we
serve.”
Mason thanks you for voting Plantation Re-

alty Group among the best at the beach.
“I’m really proud of the team I have here,” he

said. “We have a really tight knit group who ex-
cels at customer service, providing a smooth
transaction from contract to closing.” 
Learn more about Plantation Realty Group

by calling 843-325-5985 or visiting platationre-
altygroup.com. 
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Plantation Realty Group was recently voted into the top of the Best Real Estate Company category and broker in
charge/owner Rob Mason was named Best Real Estate Agent in the 2019 CFC Readers’ Choice Awards.


