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Sea & Sand Realty: Here to help you buy and sell
BY KRISTYN WINCH

THE BUSINESS JOURNAL

When Mike Costello moved
from Massachusetts to Myrtle
Beach, he had no intentions
of becoming a realtor. 
But after a three month

home search, while enjoying a
beer with his real estate agent
in his new home, his agent
told him, “You really ought to
be a realtor.”
He laughed it off. 
Five hours later, he got a call

from an old friend who told
him the same thing, “You
ought to be a realtor.”
“That’s kinda like a sign

from God,” Costello said.
After the second call,

Costello enrolled in a real es-
tate course at Fortune Acade-
my, passing both the class test
and state test, and began his
career at World Realty of Myr-
tle Beach.
“It was a lot of trial and

error, but I sold a lot,” he said.
“I was the top producing
Lending Tree representative
for the area as a new agent. I
made it look easy.”
After about five years in the

industry, Costello went to
broker school and got his bro-
ker’s licence, which led him to
open Sea and Sand Realty
where he is now owner/bro-
ker in charge. 
Sea and Sand is a full serv-

ice realtor/broker serving
Horry and Georgetown coun-
ties. The company handles
both residential properties
(houses and condos), and
commercial, including land.

SEA AND SAND PRIDES

ITSELF ON DISCOUNTED

COMMISSIONS WITH FULL

SERVICE TO THOSE LIST-

INGS.

“There’s no company, no
agent on the beach that can
beat our commission,” Costel-
lo said. “We’re going to con-
tinue paying everybody the
top wage.”
On listings at $300,000 or

under, there is a 4.5 percent
gross comission. Listings from
$300,000 to $500,000 carry a
4.25 gross commission and
listings over $500,000 carry a 4
percent gross commission.
Buyers agent always earns the
full 3 percent commission.
Sea and Sand Realty has a

major presence locally and
online, with listings appearing
on Realtor.com and Zillow
along with hundreds of other
sites. Have you heard any of
their radio ads?
“When someone lists with

us, they’re going to be on the
big three within 24 hours,”
Costello said. “We’re paying to
put our stuff up front.”
Costello’s team is small and

close-knit. Office manager
Tom D’Andrea keeps things
running smoothly and han-
dles the company’s market-
ing. He can be reached at 843-
903-2800. 
“He’s extremely organized,”

Costello said.
Realtor Jackie Taylor joined

Sea and Sand in May 2018.
Agent Debra Pike from

Massachusetts is the newest
realtor at Sea and Sand Realty. 
Both are great additions to

the team.
The broker believes in giv-

ing his team freedom to de-
velop their own relationships
in the community.
“When my agents are up to

speed, they have total lati-
tude,” he said. “But the

minute it starts hitting the fan,
I’m by their side.”
Costello’s company is fami-

ly-friendly, and he aims to
create a comfortable work en-
vironment for his to employ-
ees.
“I want people to be happy

to come to work,” he said.
The team at Sea and Sand is

extremely interactive with
customers, answering the
phone promptly, attending
closings, recommending
home inspectors and attor-
neys, and being transparent

and honest.
“If you ask us a questions

and we don’t know the an-
swer, we’ll tell you we don’t
know it, but we’ll get it for
you,” Costello said. 

Owner/broker in charge Mike Costello, realtor Jackie Taylor and office manager Tom D’Andrea make up the team
at Sea and Sand Realty in Myrtle Beach. The real estate office is at 101 Prather Park Drive off Forestbrook Road. 
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