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Move-in ready homes 
prove most appealing
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R
ight now, realtors can 
agree, when it comes to 
buying and selling homes, 
it definitely is a seller’s 

market.
Inventory is low across the nation, 

and demand is certainly outpacing 
supply.

However, aside from simply hav-
ing something available for potential 
buyers, there are things sellers can 
do to make their homes that much 
more appealing.

For instance, Andi Hatch, owner/
operator of FSBOHOMES (For 
Sale By Owner) in Dubuque, noted 
several things that are important to 
potential home buyers.

“Get your home inspected before 
you put it on the market,” Hatch 
related. “It’s open and honest, and 
those things will come up. Also, 
have the appraisal done before you 
list it on the market as well. That 
way, you’re being up front with 
the buyers right from the start and 

they’ll feel that much more comfort-
able buying the home.”

Hatch went on to say there are 
three criteria that essentially “sell” a 
house: price, condition and location. 

While there aren’t as many homes 
to choose from right now, she rec-
ommends sellers still make the price 
of their home competitive.

As for things a lot of buyers of 
existing (not brand new) homes are 
looking for in this particular day and 
age, perhaps No. 1 on the list is low 
maintenance.

“If they can walk into a house 
without a lot of projects, that makes 
that home that much more desirable,” 
Hatch explained. “People are busy. 
Turn-key home are desirable, even 
more than the style of the home. 
Well-maintained homes are what 
people are looking for. If they happen 
to be their ‘style,’ all the better.”

Abby Schueller, a Realtor with 
ReMax Advantage in Maquoketa, 
agrees.

Schueller, who obtained her real 
estate license in 2003, said while 
many home buyers simply are look-
ing for something that is available 
and are not as picky, they still have 
their standards.

“The trend definitely is leaning 
toward a house people can move 

right into,” she noted. “Something 
that maybe only needs a few minor 
improvements. This is as opposed 
to 10 years ago, when buyers were 
looking for something inexpensive 

and wanted 
to fix it up 
and get the 
equity out of 
it. They aren’t 
looking for 
‘fixer-uppers’ 
anymore.”

Features 
that are in style 
include an open 
floor plan, 
finished base-
ments, and nice 
yards in which 
pets can play.

Something 
that is falling out of fashion, Schuel-
ler said, is the dining room.

“They are going away,” she noted. 
“They’re not as important as they 
used to be.”

Zach Beuthien has been working 
for The Engel Agency in Maquoketa, 
selling real estate together with his 
wife, Andrea, for the past year.

He agrees that buyers do not 
want to have to make big changes, 
and advises sellers to repair what 

they can repair but not worry about 
smaller changes such as repainting.

“If you’re going to spend the 
money, spend it on updating your 
kitchen and/or bathroom,” Beuthien 
said. “That’s what people are hop-
ing to avoid having to fix up. When 
it comes to painting, they’re going 
to paint it whatever color they want. 
But it’s the bigger things like kitch-
ens and bathrooms they don’t want 
to have to mess with.”

Speaking of bathrooms, buyers 
more often than not are looking for 
low-threshold showers that make 
for easier entry and are wheelchair 
accessible. 

The bigger a kitchen is, the better, 
Beuthien added. Counter size often 
is a question and/or concern home 
shoppers have about a potential buy.

“People also are leaning more 
toward the ranch-style homes, too,” 
he noted. “You’re not seeing as 
many two-story homes being built 
as there was at one time. People are 
looking at longevity — how long 
they can live in a home and want 
things like the laundry and master 
bed and bath all on the main floor. 
Three-car garages definitely are 
popular, not even for car storage but 
so people can use that third stall as a 
workspace.”

Open fl oor plan, nice 
backyard, fi nished 
basements are a bonus

“If they can walk 
into a house 

without a lot of 
projects, that 

makes that home 
that much more 

desirable.”

— Andi Hatch
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