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10 MINUTE  
OIL CHANGE!

Come & Experience the Mr. Oil Difference!
Stay in the comfort of your own car!

Dedicated to Excellence in Customer Service!
We Do It Right! We Do It Fast!  

We Do It For Less!

“Diesel Trucks are our Specialty”
Chevy Diesel    Rotella $64.95   AMSOIL $99.95
Dodge Diesel   Rotella $74.95   AMSOIL $109.95
Ford Diesel      Rotella $89.95   AMSOIIL $134.95

GOOD
CONVENTIONAL
$29.95*

on most vehicles
*Up to 5 Qts.

BETTER
HIGH MILEAGE
$44.95*

on most vehicles
*Up to 5 Qts.

BEST
FULL SYNTHETIC

$59.95*
on most vehicles

*Up to 5 Qts.

Check us out on

9895 U.S. 1 Sebastian, FL 32958 
(one block north of Publix)

772-228-8506 • www.mroilxpress.com
Monday to Friday 8:00 am - 5:30 pm 

Saturday 8:00 am - 3:00 pm • Sunday Closed
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VERO EAST VERO WESTSEBASTIAN
569-3798 569-3797388-5251

3717 10th Ct.
across the street from 

I.R. Medical Center

4005 20th Street

PORT ST. LUCIE
772-337-4631

10365 South US 113000 US Highway 1
across from Walmart

Perkins
Medical
Supply

Care You Deserve

YOUR HOMETOWN DEALER FOR 29 YEARS

COMPLETE
MEDICAL

EQUIPMENT

• Beds • scooters
• Lift chairs • PortaBLe oxygen

• WheeLchairs • diaBetic orthoPedic
& Much More

$100 OFF
on Scooters

Expires 12/31/19

VERO BEACH — For Alan Stadnick, 
owner of Alan’s Bicycle Center in Vero 
Beach, the bicycle business was only natural, 
given his childhood passion for fixing 
things.

“I always wanted to take something that 
was not working and repair it,” Mr. Stadnick 
told Hometown News. “I’ve always taken 
broken appliances and tweaked them and 
fixed them. My dad had a lot of friends who 
had old bikes that he’d bring home to me. 
That got me started.”

Alan’s family moved from Pittsburgh to 
Indian River County in 1965, and he’s been 
here ever since. In 1986, he started working 
on bicycles in a rented space.

“I wanted to use my hands to fix things. 
My grandfather was a master cabinet maker 
from Poland. I inherited some of his think-
ing through my dad to do things right the 
first time.”

Alan never wanted his bicycle store to be 
exclusive, only for riding aficionados.

“We don’t try to create the idea of a bou-
tique. We are here as a store to serve the cus-
tomer. We don’t talk down to people.”

That inclusiveness has helped Alan’s Bicy-
cle Center earn multiple Hometown News 
Readers Choice Awards for Best Bicycle 
Repair and Best Bicycle Shop.

Discussing an elderly customer, a veteran, 
Alan said “he has physical needs. In many 
bike shops, the thinking would be that he’s 
not in his 20s, he doesn’t have lots of money 
to spend, so he wouldn’t be considered the 

prime customer. I don’t look for any one 
type of customer. I open the door to anyone 
who we can help.”

“Most bike stores are focused on selling 
expensive bicycles to the enthusiast-level 
cyclist. They are part of our customer base 
and we serve them, but we also serve the 
elderly person with a three-wheeled bicycle, 
the youngster who wants to get his bike 
fixed. We try not to narrow our thinking to 
just one group, to serve everyone.”

Alan’s Bicycle Center is dedicated to mak-
ing everyone’s ride more enjoyable.

“There are three points of contact a per-
son has with the bicycle: the seat, hands, and 
feet.  Let me show you what we have for 
each.”

For the hands, Alan showed me a wide 
variety of grips, all more durable and com-
fortable than the grips that came with my 
own bike. The grips Alan showed me were 
obviously much stronger.

“These are comfortable under stress. If 
you ride a racing bike or mountain bike, you 
can grip tight, and they won’t wear out 
under pressure. These grips are designed to 
last.”

Alan’s large selection of luxurious seats 
felt like pillows compared to my bicycle seat.

“These seats make your ride enjoyable, 
rather than a chore. We don’t want people to 
say ‘I’ve got to go out and ride.’ Rather, we 
want them to say ‘I GET to go out and ride.’A 
comfortable seat makes the ride much more 
enjoyable.”

For the feet, Alan sells biking shoes and a 
variety of pedals, including the clip-in type 
where cleats on your shoes lock in to the 

pedal, so you get better delivery of pedal 
effort to move the bike forward.

If you’re looking for a bike, Alan’s Bicycle 
Center has an enormous selection, includ-
ing Cannondale, Raleigh, Schwinn, Electra, 
Redline, and GT. They’ve got mountain 
bikes, freestyle bikes, comfort bikes, electric 
bikes, hybrid bikes, children’s bikes, perfor-
mance road bikes, and specialty bikes.

If you buy a bike at Alan’s, you get a free 
initial service 30-60 days after purchase. 
Alan will adjust and lubricate and tighten 
and make sure everything is just right.

My eye was drawn to the three-wheeled 
recumbent bikes, as I used to ride a station-
ary recumbent bike for hours in the gym 
and found it incredibly comfortable.

“One of the main attractions of recum-
bent bikes is for people who have a bad 
back,” Alan said. “But it also has that low-to-
the-ground feeling for people who have ver-
tigo, or just feel more comfortable being 
lower.”

Many of the items sold at Alan’s are safe-
ty-related, like gloves, helmets, lights, and 
security equipment. These are things you 
don’t want to buy online. For such purchas-
es, you really want to feel it and check it out 
and have an expert like Alan show you 
exactly how it works. Alan gives the neces-
sary personal touch for safety accessories.

“People who buy things online often 
come in and tell us they were disappointed, 
what they got is not what they were expect-
ing,” Alan said. “Then they have to go 
through the procedure of sending it back.”

As I was looking around the store, I 
noticed visitors taking photos of some old 

bikes displayed high up on the walls. Alan 
explained.

“The things that are hanging from the 
ceiling are antique bicycles from the 1920s 
to the 1960s. We invite people to come in 
just to take a look at the antiques.” Most 
intriguing to me was one old bike with the 
big front wheel and much smaller back 
wheel that looks like you need a handlebar 
moustache to ride, like in old movies.

Alan showed me his favorite. “That pur-
ple bike was a promotional bike for the Frito 
Lay company to promote Cheetos. It came 
with that official Cheetos license plate. It’s 
one of the highlights of my museum.”

The antique bikes are just for display, not 
for sale, but Alan is always looking for new 
bikes to add to his collection. If you have an 

Alan’s Bicycle Center celebrates 33 years
By Mike Winikoff
mwinikoff@hometownnewsmediagroup.com

Staff photo by Mike Winikoff
Owner Alan Stadnick, right, 
explains features of a bike to 
Nathan Davidson, a new Vero 
Beach resident.
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