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The gap between per capita personal income in 
northeast Indiana and the United States was $8,657 
in 2016. A year later the gap amounted to $9,095, 
according to recently released data.

Figures for last year released by the Bureau of 
Economic Analysis showed the region’s per capita 
personal income grew faster than in recent years, but 
because the growth lagged the nation’s slightly, it 
wasn’t helping with the region’s goal of narrowing the 
gap.

“Because the Regional Partnership uses a rela-
tional measure — regional PCPI against national 
PCPI — local income has to exceed the rate of growth 
of our national counterparts for northeast Indiana to 
get ahead on this metric,” said Rachel Blakeman, 
director of Purdue University Fort Wayne’s Commu-
nity Research Institute.

That’s a tall task, but it’s not impossible.
“CRI’s position is that raising wages is the most 

available mechanism to raise PCPI in Northeast 
Indiana,” she said. “Therefore, strategies that create 
jobs with above-average wages or increase the pay of 
existing workers are necessary to move this measure 

up.”
Increasing skills within the region’s workforce by 

improving its educational attainment levels can help 
with this.

Indiana has a problem of college graduates leaving 
the state, but “northeast Indiana does not have that 
problem,” Blakeman said. “If we can align the educa-
tional offerings at area colleges and universities with 
the local workforce, we’re in good shape.”

PCPI is important for the region because it tells 
how much income is fl owing, on average, to all the 
individuals of a population in the form of wages, 
entitlements such as social security, and some types of 
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The director for Indiana’s Auto Dealer 
Services Division has adopted as a final 
order a consent agreement under which 
Paulding Road Auto Sales LLC will pay a 
$3,500 fine.

The order to adopt the consent agree-
ment was dated Nov. 16 and filed Nov. 19.

Representatives for the used vehicle 
dealership at 607 E. Paulding Road in Fort 
Wayne could not be reached for comment.

A filing on the matter listed Devon 
Starks as owner of Paulding Road Auto 
Sales.

The division is part of the Indiana 
Secretary of State’s office and the division 
director is Rachael Ehlich.

Both parties to the agreement stipulated 
in it that on Feb. 26 “a field examiner with 
the division conducted an audit of respon-
dent’s records in response to receiving 

respondent’s application for additional 
dealer plates.”

As a result of the field examiner’s audit 
and findings, the division determined 
Paulding Road Auto Sales had violated 
state laws. The filing said the violations 
included “failure to timely deliver title” 
and “failure to maintain complete records” 
as well as “failure to disclose the rebuilt 
status of a vehicle.”

The filing listed 20 examples of “failure 
to timely deliver title” and said those 
violations subjected the dealership to fines 
of $9,350. It listed 16 examples of “failure 
to maintain complete records” and said 
those violations subjected the dealership to 
fines of $1,600.

It also listed two examples of “failure to 
disclose the rebuilt status of a vehicle” and 
said those violations subjected the dealer-
ship to fines of $2,500.

The total amount for the fines came to 
$13,450, but “in the secretary’s discretion, 

the division has reduced the total fine 
respondent must pay to $3,500,” the agree-
ment said.

The filing showed the fine was reduced 
to $3,500 for “failure to timely deliver 
title,” to zero for “failure to maintain 
complete records” and to zero for “failure 
to disclose the rebuilt status of a vehicle.”

It showed the $3,500 will be paid in 
a dozen successive monthly payments of 
$291.66 and the dealership would be on 
probation with the division for six months, 
starting on the agreement’s filing date.

“Any other violation discovered during 
the probationary period will subject 
respondent to additional penalties,” 
the filing said. “The division will not, 
however, take additional administrative 
action for violations that are found to have 
occurred prior to this consent agreement.”

Details in the filing are available online 
at https://myweb.in.gov/SOS/AAOnline/
ShowFile.aspx?ID=4810.
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A new storefront at Glenbrook Square is offering shoppers a variety of local products 
in one location this holiday season.

The Indiana Grown Marketplace is operated by the Collective of Indiana, a cooperative 
of fi ve local merchants. The store features products from 11 Indiana Grown members 
from northeast Indiana. Indiana Grown is a statewide branding initiative created by the 
Indiana State Department of Agriculture to promote products that are grown or made in 
the Hoosier state.

Shoppers can fi nd handmade lotions and soaps, home décor, natural perfumes, jewelry, 
gourmet foods and more. Vendors are available to answer questions and customers can try 
free samples of local goat’s milk or jalapeno honey.

“We want you to come into our store and feel welcome and feel like you’ve stepped 
into somewhere where you can talk to people and get feedback,” said Cris Lamb, owner 
of Old World Fudge in Columbia City. “If there’s something special that you want, we’re 

Mall marketplace offers local products
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The Indiana Grown marketplace at Glenbrook Square features 11 vendors offering local goods including bath and body products, honey, 
barbecue sauce and home decor.
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