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By JILL J. DUNKEL

NEW IDEAS.

There’s something to be said for
doing things “like it’s always been
done.” More than likely, our pred-
ecessors tried various methods and
decided this was the best course of
action for one reason or another.
But sometimes, a new approach is
not a bad thing.

One article in this issue looks at
vaccinating high risk calves on ar-
rival, versus a 14-day delayed vac-
cination protocol. A University of
Nebraska veterinary epidemiolo-
gist led a webinar last fall dis-
cussing research that showed little
difference in morbidity with on ar-
rival and delayed vaccination
strategies. The research might
prompt you to analyze your current
processing strategy with high risk
calves and see if you should stick
with “how it’s always been done,”
or consider a new strategy.

FEEDe.OTmagazine is also try-
ing something new — offering free
subscriptions to smaller, qualified
operators. In the past, cow/calf and
feedlot operations over 500 head
qualified to receive our publication
free of charge. However, we know
there are a large number of full
time operators that fall below the
500-head threshold. With that in
mind, we have lowered our qualifi-
cation number to reach smaller
operations. But our goal remains
the same —to offer information that
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GOTTA GET IN ON THIS!

Subscnba ar Renew your subscription
1o Fasder or Mugpaks from now until
May 1, 2018 and you are automatically
anterad to win:
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plmotndolk w:téud‘unLnbln::mdCondnsmwwtuchnm(.ahlnmmﬁ.nndas.cm
‘1o som what this grost Fale town

Visit: www.feedlotmagazine.com/subscription

to complete your subscription.

career cattlemen learn
from, ideas that save or
make money, and tidbits
that can be put to use.

For those who renew or activate
a new subscription to FEEDeLOT
from now until May 1, 2018, your
name will be put in a drawing for a
$600 gift certificate to Cuchara Cab-
ins and Condos in Cuchara, Col-
orado. Visit www.feedlotmagazine.
com/subscription to throw your
name in the hat and complete your
subscription.

Another “idea” to keep your eye
on is on the Electronic Logging
Mandate (ELD) as it relates to the
agriculture industry. This is one
idea that is not a good thing for the
industry. NCBA’'s government li-
aisons say Congress is listening, but
as of press time the industry is op-
erating under a short-term waiver.

In closing, if you have bulls in a
cold climate, be sure to read the ar-
ticle on scrotal frostbite. Author
Heather Smith Thomas discusses
the danger of frostbite and ways to
avoid the problem. In her research,
she came across a story about a lady
who was not afraid to try anew ap-
proach to the problem. It's a story
that’s too good not to share...

Some years ago a lady in
Saskatchewan had bulls that
suffered frostbite and felt sorry
Sfor them. Thinking to prevent
Sfuture problems, she knitted little
scrotum warmers and called them
oyster ovens. She thought this was
a spectacular idea to keep bulls
Sfrom getting frostbite! She envi-
stoned that knitting oyster ovens
would be a successful home busi-
ness, until someone pointed out
that covering the testes could
warm them too much, which could
result in what you are trying to
prevent—a decrease in semen
quality.

Here’s to considering
new ideas!
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On-Arrival
- Maccination vs
Delayed Vaccinat

In high risk calves,
research shows delayed
vaccination strategies
could trigger an improved
immune response with no
increase in morhidity

BY JILL J. DUNKEL

nate newly arrived cattle com-

ing in to a feedlot or back-
grounding operation. These calves
— especially if they are of a mixed
or sale barn origin — are at high
risk of infection after stressful
events such as weaning, transport
or going through a sale barn. It
makes sense to get a vaccination
program started immediately in an
attempt to head off illness.

Or does it?

Brian Vander Ley, DVM, PhD,
DACVPY, is a veterinary epidemi-
ologist at the Great Plains Veteri-
nary Educational Center, Universi-
ty of Nebraska. He said research
shows it might be time to reconsider

It’s common practice to vacci-

6

this standard practice.

“It’s interesting if you read labels,
the general directions on most vac-
cine bottles say ‘vaccination of
healthy cattle recommended.’” A lot
of times we don’t take the time to
read the small print on a vaccine la-
bel. Almost every vaccine we can
put in cattle carry a statement like
this,” Vander Ley said.

In other areas of medicine, par-
ticularly human and small animal,
practitioners go to lengths to make
sure vaccine recipients are healthy
before giving a vaccine. “We don’t
do that for cattle because we vac-
cinate or process cattle in mass.
The question is, are they really
healthy enough to receive it?” he
asked. “Stress in transport, comin-
gling, weaning, exposure to
pathogens, physiological stress...
do these cattle fit the definition of
healthy animals?”

Don’t misunderstand — cattle ab-
solutely need to be vaccinated. A
sound vaccination protocol at the
ranch is preferred when stress is at
a minimum and cattle experience
limited exposure. When vaccines
are administered correctly, that

scenario sets up the best immune
response from the vaccination.

“Let’s consider our expectations
of avaccine. Vaccination is in
preparation for the body dealing
with an infection. It’s like insur-
ance. It’s used as a tool for an in-
fection a calf might encounter in
the future,” Vander Ley said. “But
on arrival, the calf has already been
exposed to a lot of pathogens, and
then add stress.”

The question then becomes is an
animal, on arrival, too stressed for
the vaccine to work to its poten-
tial? Vaccines need time to build an
immune response, and if adminis-
tered during a stressful time, is the
immune response adequate? Van-
der Ley said the assumption is vac-
cination is, at worst, the loss of dol-
lars used to purchase the vaccine.

A study conducted at the Uni-
versity of Arkansas looked at on-
arrival vaccination and vaccination
delayed until 14 days after arrival
on 528 highly comingled, high risk
calves. No metaphylaxis was ad-
ministered. Average daily gain in
the first 14 days in the delayed cat-
tle was 1.16 pounds compared to
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.88 pounds in the on-arrival cattle.
By 42 days, the on-arrival cattle had
gained some ground but still were
gaining 0.1 pounds less on average.

After 42 days, there was virtually
no difference in BRD treatment
cost and no difference in death
loss. Essentially all respiratory dis-
ease happened in the first 14 days
— the timing of the vaccine didn’t
change the overall morbidity, Van-
der Ley said.

Looking at IBR titers, the calves
vaccinated on day 14 were substan-
tially more prepared to respond to
the vaccine than those vaccinated
on arrival.

“Those receiving the vaccine on
arrival did not respond like we
would hope,” Vander Ley said.

Other, larger study was conduct-
ed and included an immunostimu-
lant and metaphylaxis in the
processing protocol. Although
first treatment numbers were sim-
ilar, the delayed treatment cattle

Effect of Bovine Respiratory Disease (BRD) vaccination timing on
performance of stocker cattle during the receiving period.

Item On Arrival* Delayed! SE? P-value
BW, Ib*
Day 0 435.4 431.4 2.42 0.33
Day 14 459.4 468.4 3.03 0.007
Day 28 478.8 484.4 2.93 0.16
Day 42 494.3 502.5 4.08 0.07
ADG, 1b/d?
Day 0 to 14 1.94 2.55 0.22 0.007
Day 14 to 28 1.34 1.17 0.15 0.45
Day 28 to 42 0.99 1.23 0.10 0.12
Day 0 to 42 1.43 1.65 0.09 0.05
Pasture ADG, 1b* 1.96 1.85 0.08 0.15

1 Treatments were vaccination of incoming stocker cattle with modified live IBR, P13, BRSV
and BDV type | and Il vaccine either on arrival at initial processing (day 0) or on day 14.
Cattle were re-vaccinated day 14 following initial vaccination.

2 Standard Error of the mean (n = 524).

3 All analysis (except day 0 BW) was conducted using BW and gender on day 0 as covariates.
4 Grazing performance calculated subsequent to the day 42 receiving period.

showed a 4 to 5% decrease in BRD
retreatment risk.

“What we see in these studies is
there is no harm in delaying the
vaccination,” said Vander Ley. De-
laying vaccination until the calves
are settled and stress is reduced

did not impact morbidity. He said
further studies have been conduct-
ed and results are due to be pub-
lished soon.

“It’s important to consider the
stress level of these calves and
their risk.”
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BY JILL J. DUNKEL

Industry Eyeing ELD Mandate and Long Term Waiver

Agriculture industry associa-
tions are keeping a close eye on the
Federal Motor Carrier Safety Ad-
ministration’s hours-of-service reg-
ulations pertaining to electronic
logging devices, or ELDs. A ruling
requiring ELDs in commercial mo-
tor vehicles regulated by the De-
partment of Transportation went
into effect on December 18, 2017.
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On the same day, a 90-day waiver
for trucks transporting agricultural
commodities went into effect.

Organizations like NCBA, the
Livestock Marketing Association,
the American Farm Bureau Feder-
ation and many others have ques-
tioned the hours-of-service man-
dates affiliated with the ELD. The
hours-of-service rule states that
drivers are only allowed to drive
for 11 hours, and can only work for
a total of 14 hours, before taking a
mandatory 10 hour break. The con-
cern for the livestock industry are
long distance hauls.

To abide by the regulation, a
livestock hauler would have to pull
off the road once the 11 hour drive
time is reached and take a 10 hour
break before completing his trip.

NCBA’s Executive Director of
Government Affairs Allison Cooke
said they continue to be in conver-
sation with the Department of
Transportation’s understanding
about hauling live animals. There
is arequest for a one-year delay for
livestock haulers that could be in-
cluded in the appropriations pack-
age. A five-year waiver is also on
the table.

“We are hopeful that DOT will

provide livestock haulers the needed
longer-term waiver from the ELDs
before our current 90-day waiver
ends on March 18, 2018. We are still
working with DOT to get this item
achieved to give us more time to
work with Congress on Hours of
Service changes,” Cooke said.

The important thing is the wel-
fare of the animals being transport-
ed, and getting them where they
need to go safely, she added.

The DOT is looking at public
comments submitted on the regu-
lation, and members of Congress
are interested in the issue.

American Farm Bureau Federa-
tion congressional relations direc-
tor Andrew Walmsley said the man-
date raises many concerns for
livestock and ag commodity
haulers. “I think there’s a realization
that there needs to be more flexibil-
ity in the devices,” he said. “There’s
also an understanding that you can’t
just leave live animals on a trailer
overnight if a driver runs out of
hours of service. All those factors
are contributing for the need for the
agency to continue to work with
Farm Bureau and others to address
those concerns before any type of
mandate were to take effect.” G
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Cattle markets in 2017 brought
back a sense of stability, if that’s
not too obtuse in a business
fraught with uncertainty. The year
began with ambiguous tension, un-
folding weekly for marketers made
wary by three preceding years of
tumultuous price swings. Anyone
with a stake in the game felt the
pressure of risk rooted in the un-
certainty of just how good the mar-
ket could be, or how bad.

As it turned out, fed cattle values
held together quite well under fur-
ther industry expansion and larger
cattle supplies. No tremendous
highs were reached, but the early
May fed-steer price of $144/cwt.
was a seasonally appropriate high-
light, $8/cwt. higher than the prior
year’s annual high notched in
March. On the bottom side, August
brought on the dog days of summer,
a $104/cwt. lower boundary—and
relief that it didn’t touch the dread-
ed chasm “south of $100.” In fact,
that boundary held $7/cwt. higher
than the 2016 lows in October.

Higher highs and higher lows for
the fed cattle complex were con-
siderable wins for the feeding sec-
torin a year that saw the harvested
head count increase by 5.2%. The
weekly steer/heifer average, at
nearly 490,000 head, was up 24,400
from the 2016 average but partially
offset by lighter weights. Steers
carcasses came in 14 lb. lighter on
the year while heifers were 11 Ib.
lighter, those declines effectively
reducing tonnage by the equivalent
of 7,330 head per week. Even so,
the net-effect weekly increase still
added up to 17,000 head.

Tracking packer profitability
through 2017 was easy because
those companies maintained posi-
tive margins virtually all year.
While forced to advance cash bids
beyond their sold-ahead product
values in the spring, the rest of 2017
saw packers leading the produc-
tion chain in leverage and profits.
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BY PAUL DYKSTRA, PH.D. CERTIFIED ANGUS BEEF

2017: A Relatively Stable Interlude

The year saw strong demand, increased harvest numbers
and a large quantity of premium cattle

A key element of packer prof-
itability favoring all production sec-
tors was the fact that those firms
were willing to maximize produc-
tion much of the time. This, while
industry capacity to harvest cattle
had declined in previous years un-
der smaller cattle numbers, only to
be met with the current expansion
phase and larger fed cattle availabil-
ity. Currentness and throughput of
market-ready fed cattle kept prices
higher than some expected, partic-
ularly in the 3rd and 4th quarters,
anticipated trouble spots with a po-
tential glut of fed cattle.

The cattle feeder’s share of
wholesale beef values varied wide-
ly in 2017 with a magnified “lever-
age shift” from the first half to sec-
ond half of the year (see graph).
January kicked off with wholesale
beef prices depressed, returning a
comparatively larger proportion of
wholesale boxed-beef value to cat-
tle feeders than they’'d seen in a
year. This developed as 1st-quarter
“sold ahead” orders were strong at
the packer level but supplies of
market-ready cattle tightened at
the transition to the 2nd quarter.

Feeders enjoyed the supply void
as packers scrambled to find cattle
with enough days on feed to reach
the Choice and Prime grades along
with enough Certified Angus Beef®
(CAB®) branded product to fill
their commitments. Grid premi-
ums soared as the Choice-Select
spread ranged from $20 to $25/cwt.
in May and early June with CAB
premiums touching $14/cwt. at the
top of the reported range and a
USDA average of $6.43/cwt. the
week of June 19th.

The situation evolved as June
and July fed supplies increased and
a seasonally expected stronger
marbling trend returned quality
grade levels higher. That satisfied
the demand side more readily,
though still not tempering the qual-
ity premium spreads until August.

With the fortified cattle supply and
flow of Choice-and-higher product
offering, the fed cattle price com-
plex followed a seasonal pattern
into the fall.

From early July through mid-Oc-
tober, Choice and Prime grading
rates in packing plants began a push
to outpace 2016’s historically high
levels by a combined 3 percentage
points for the extensive period.

In somewhat related news, Oc-
tober brought about a USDA an-
nouncement that adjustments to en-
hanced camera grading equipment
were necessary in some packing
plants to realign the latest technol-
ogy with Choice, Premium Choice
and Prime grading thresholds. Ini-
tial impacts became clear in early
November as the U.S. average per-
centage for Choice dipped to 68%,
well below the 72% range seen both
a year ago and just weeks prior.

Final tweaks to those changes
saw the packing plant average
quality mix improve into the end of
the 4th quarter with the Choice per-
centage matching a year prior at
71%. Prime landed at a historic 7%
of the fed cattle offering through-
out December.

These quality trends were not
without influence on the Certified
Angus Beef® brand, since insuffi-
cient marbling (below Premium
Choice) is the prevailing factor
most responsible for exclusion
of eligible carcasses under the
brand’s 10 carcass specifications.
Even so, fiscal 2017 data logged
sales at 1.12 billion pounds, a 10.4%
jump, and the 11th straight year of
record sales volume for the brand
through licensed partners domes-
tically and abroad.

By late November, the weekly
CAB acceptance rate rose again to
meet the recent annual average,
right at the top of the range in the
brand’s 40-year history. Availability
of eligible cattle looks bright as the
share of fed steers and heifers
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meeting live animal requirements in
2017 came in at arecord 65%, a 3-per-
centage-point increase for the year.
Large weekly cattle harvest
rates were not only noted on the
younger fed cattle, but on cull cows
as well. The beef cow harvest
was up 9.7% on the year. Three fac-
tors likely initiating that beef cow
flow were drought in the Dakotas
and Montana, a larger total cow

population to cull from and declin-
ing feeder calf values.
Measurable increases in fed
heifers entering packing plants, up
12% on the year, provided a signal
of slowing herd expansion in 2017.
That number alone doesn’t prove
the case, but taken in contrast with
their steer counterparts, up just 2%,
it becomes clear that heifer reten-
tion was a smaller goal in 2017.

The coming two years are slated
to see cow numbers continue to
grow at a slowing pace as the ex-
pansion phase of the cattle cycle
draws to a close. Continued pro-
Jjections for low grain prices will be
a factor to watch as diversified
producers raising grain and cattle
may cast a more favorable eye to-
ward the cow-calf profit centers,
prompting some reallocation of
farm resources.

Domestic and international beef
demand was strong in 2017 in the
face of growing total beef and com-
peting protein supplies. A healthier
U.S. economy and low unemploy-
ment has proven friendly to beef
sales but the international trade bal-
ance was just as important. Year on
year export sales to Japan and
South Korea were tremendous de-
spite the disadvantageous tariff po-
sition held by the U.S. relative to our
competition. Analysts agree that de-
mand will need to prove out again
in the coming year as record protein

supplies are in the offing.
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Join these producers that use CattlActive
on their high risk cattle.

* Texana Feeders

* Graham Land and Cattle

* M&E Cattle Company

* Bruce Alford

* Amos Kropf

Would you like to get 3% more gain on
day 30 on your incoming cattle?

151bs x $1.50 = $22.50
Cost =<$5.10>
NET PROFITTO YOU $17.40

Call us to find out how to get these results.
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Get immediate benefits by using CattlActive in your
high risk cattle protocols.

For more information call
James Davison @ 210-218-2048 or 800-254-0179
Or email james@proearthanimalhealth.com
www.proearthanimalhealth.com
Register to win a free Gallon of CattlActive and a Drench Gun -

a $750.00 value but the results are priceless:
http://bit.ly/Cafeedlot
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BY MARK BATTERSBY

THE TAK CUTS AND JOBS ACT:

Are you ready for tax “reform?”
Thanks to the final version of the
Tax Cuts and Jobs Act, the tax rate
for incorporated cattle operations
and businesses will be reduced
from its current 35-percent to 21-
percent—for the 2018 tax year and
thereafter. And, even better, the
business tax cuts are permanent,
although the reduced tax rates for
individuals expire in 2026.

Unfortunately, while regular, ‘C’
corporations will be taxed at a flat
21-percent tax rate, the majority of
small businesses operating as pass-
through business entities might
find themselves facing new person-
al tax rates higher than the new,
lower corporate tax rate. Pass-
through business entities such as
partnerships, limited liability com-
panies (LLCs), S corporations and
sole proprietorships, pass their in-
come to their owners who pay tax
at the individual rate.

The new law allows pass-through

owners who are married and make
less than $315,000 (half that
amount for single taxpayers) to
take a 20-percent deduction. For
pass-through owners with income
above this level, the new law pro-
vides a deduction for up to 20-per-
cent of business profits—reducing
the owner’s effective marginal tax
rate to no more than 29.6-percent.

Complicating the much-needed
tax break for pass through busi-
nessesis the necessity that all own-
ers with pass through business
income receive “reasonable com-
pensation.” In other words, a feed-
lot operated as a pass-through busi-
ness, can pass any profits to the
owner who will include 80-percent
of those amounts on his or her per-
sonal income tax return—but only
if the owner has received an unde-
fined amount of reasonable com-
pensation. Although just what is
meant by “reasonable” compensa-
tion has yet to emerege, there is no

LBS
LIVESTOCK SCALES

1-800-536-8438

< Platform Scales =
(10 sizes/self-contained)

< Single Animal
Weigh Cage
(self-contained)

< Single Animal Scales
(under squeeze chutes)

< Portable Calf Scales
(3 designs for various
weights)

< Hay Processor Scales

“We can customize a system
to meet your needs.”

_____ Garden City, KS 67846
" Ibsscales@gcnet.com

NTEP Approved
Certified legal for trade in ALL STATES
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—— CATTLE MATS WITH =——

PROVEN
PREVENTION

Non-slip and durable cattle
mats from Double D Mats
make unforgiving surfaces
comfortable for all your cattle.

DOUBLE)’

FAMILY MAT SHOP, INC.

please contact us
p: 1.888.377.2879
w: DoubleDMats.com

doubt that it will be treated as
wages subject to withholding and
taxed at the new individual tax rate.

Lawmakers long-ago created a
unique 20-percent tax rate as part
of a parellel tax system that limited
tax benefits to prevent large-scale
tax avoidance. Under this system,
incorporated feedlots and other
businesses were required to calcu-
late both their ordinary tax and the
AMT tax, paying whichever was
higher. Fortunately, the Corporate
AMT has been eliminated, lowering
taxes and eliminating the confu-
sion and uncertainty that surround-
ed it in the past.

Obviously, there are many more
changes contained in the massive
Tax Cuts and Jobs Act. A full 100-
percent deduction is available for
the cost of equipment and the Sec-
tion 179, first-year expensing al-
lowance is now $1 million (up from
$500,000 in 2017) for business
equipment and property expendi-
tures. The ceiling after which the
Section 179 expensing allowance
must be reduced dollar-for-dollar
has also been increased from $2
million to $2.5 million.

Section 199, the deduction for
so-called “domestic production ac-
tivities, has been repealed. Partner-
ships will no longer cease to exist
upon the death or exit of a partner.
The dreaded, Corporate Alterna-
tive Minimum Tax has been elimi-
nated but the tax deduction for in-
terest expenses can no longer
exceed 30-percent of the opera-
tion’s adjusted gross income.

With few exceptions, the potential
tax savings from the Tax Cuts and
Jobs won't appear until the feedlot’s
tax bill for 2018 comes due. Plan-
ning to reap those savings should,
of course, begin immediately. (FL)
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MULTIMIN 90

tal source
nl:' zmc, leni and

KEEP OUT OF REACH OF CHILDREN

CAUTION: FEDERAL LAW RESTRICTS THIS DRUG TO USE BY DR ON THE ORDER
OF A LICENSED VETERINARIAN.

ACTIVE SUBSTANCES PER ML:

Zing .... Y i s AL
L 10 ma/mL
Selenium . Smgdml
Copper _..... 15 mo/mL

OTHER SUBSTANCES:
Chlorocresol 0% wiv [as presenvative).

DOSAGE RECOMMENDATIONS:
CALVES: Upto year......

CATTLE: From 1-2 yeal
CATTLE: Ohvier 2 years .

PRECAUTION:

Selenium and copper are toxic if administersd in excess

1 mL/per 100 |bs. bodywelght
1 mL/per 150 Ibs. badyweight
_..TmLiper 200 |bs. badywelght

Always follow recommended label dose,

Do not overdose.

It is recommended that accurate body weight is determined

prior to treatment.

Do not use concurrently with other injectable selenium and

copper products.

Da not use concurrently with selenium or copper boluses.

Da not use in emaciated cattle with a BCS of 1in dairy or 1-3 in beef.
Consult your veterinarian,

CAUTION:

Slight local reaction may occur for about 30 seconds after injection. A
slight swelling may be ohserved at injection site for 3 few days after
administration. Use standard aseptic procedures during administration of
njections to reduce the risk of injection site abscesses or lesions
DIRECTIONS:

This product is only for use in cattle,

MULTIMIN® 80 is to be given subcutaneously (under the skin) ONLY.

It is recommended to administer the product in accordance with Beef
Quality Assurance (BOA) guidelines. Minimum distance between injection
sites for the MULTIMIN® 90 product and other injection sites should be
at least 4 inches.

Inject under the loose skin of the middle of the side of the neck. Max
volume per injection site is 7 ml

Subcutanenus injgction in "“"\E-— — 7]
middle of side of neck.
Store Between 15°C and A l"

0% (59°F and 86°F) J_u UL

SUPPLEMENTATION PROGRAM

BULLS 3 times per year

BEEF COWS 4 weeks before breeding
4 weeks before cabving

DAIRY COWS 4 weeks before calving
4 weeks before insemination
at dry-off

CALVES at birth
at 3 manths and/for weaning

HEIFERS every 3 months -
especially 4 weeks before breeding

(program gives planned dates that can be varied to suit management programs)

ANIMAL WEIGHT CALVES CATTLE CATTLE
(lbs) LP TO 1 YEAR 1- 2 YEARS = 2YEARS
1mif00 |b BW 1 mlfi50 Ib BW 1 mlf200 Ib BW

50 0.5 ml

100 ml

150 15 m

200 2ml

300 iml

400 4ml

500 smi

600 & ml

100 iml E:

BO0 = 53ml

S00 = & ml -
1000 £ 6.6 ml 5ml
oo s5ml
1200 i = &ml
1300 - - 65 ml
1400 iml

Packaged in 100 mL & 500 mL size
NDC No, 49920-006-01  NDC No. 49920-006-05

OBSERVE LABEL

TANE Tz DIRECTIONS

MANUFACTURED FOR:

flna] MULTIMIN

Fort Collins, CO 80528

NORTH AMERICA, INC. |E|

R 'w‘_ Y

MULTIMIN® PROVEN IN SEVERAL
UNIVERSITY STUDIES:

CATTLE MORE RESPONSIVE
TO VACCINATION:
@ Increased Vaccine Response
(attle Respond Earlier and More
to Vaccines

MORE OF THE HERD RESPONSIVETO
VACCINATION:

Better Vaccinated Herd
More Cattle Respond to the Vaccine

Study ata avaliable from
LTIHIN USA

1.866.269.6467 | 1. 9,0 372.2302

Sure Trace Mineral Supplv by Timed Injection
"“'"'" W MULTIMINUSA cow

"‘



PRODUCT INFORMATION
NADA 141-299, Appravec by FDA.

"l

{Florfenicol and Funixin Meglumine)
AntimicrobialMon-Sterc dal Aati-Inflammetary Drug

For subcutaneous use in beef and non-lactating
dairy cattle only. Not for use in female dairy
cattle 20 months of age or alder or in calves to
be processed for veal.

BRIEF SUMMARY: For full prescribing information, see
package insert

INDICATION: RESFLOF GC.0® indicated for
treatment of bovine respiratory diszase (BR0) associated
with Adannfeimia haemoltica, Pastawalla multocida,
Histophelues somn, & biovis, and contral of
BRD-associated pyrexia in bee® and non-lactating dairy
cartla.

CONTRAINDICATIONS: Co not use in animals that
nave shown hypersansitivity to forfenicol or flunixin.

WARNINGS: NOT FOR HUMAN USE. KEEP OUT
OF REACH OF CHILDREN. |his product containg
material that can be iritzting to skin and eyes. Avoid
direct contact with skin, e clothing. In case

o water for 15

Consult & physician if iritation persists, Acc
injection of this product may cause local imtation.
Consult a physician immadiaely. The Material
Safety Data Sheet |MSDS) contains more detailed
occupational safaty information.

For customer or to ootain & cooy of the MSDS,
call 1-800-211 For technical assistancs or o report
suspected adverse razcTions, call 1-800-219-9286.

Mot for use in animals intznoad for breading purposes.
The effects of florfenicol on bovine reproductive
performance, pragnancy, and lactation have not been
determined. Toxcity swoies in dogs, rats, and mice
wave associated the use of florfenicol with testicular
degenaration rohy, NSAIDS are known to have

i both parturition and the estrous
be a delay in the onset of estrus if

1EtOUS cytle acts of flu
parturition have rot been evalu:
study. NSAIDs &re known to
parturition through a tocolytic

RESFLOR GOLD™, +

n on imminent
d in & controlled
potential to delay

n administered as directed,
may induce a clion at the site of injection
and underlying i 3t may result in trim loss of
edible tissue at slaughmer

RESIDUE WARNINGS: ~nimals intended
for human consemption must not be
slaughtered within 3 of treatment
[onat use in fema'e dain
of age or olcer. Use of florfenicol in this
class of cattle may cause milk residues. A
withdrawal 5 not been estatdished
in pre-uminating caves. Do nat use in
calvas 10 be procassec for vaal.

ADVERSE REACTIONS: Transient inappetence,
diarthes, decreased water consumption, and injection
site swelling have been associated with the vse of
florfenicol in cattle. In aodition, anaphylaxis and
collapse have beer reported post-approval with the
use of another formulztion of florfenicol in cattle,

In cattle, rare instarces of anaphylactic-like reactions,
some of which have bean fztal, have been reported,
primarily follewing intravenous use of flunixin
meglumine,

Mare in Germany

Intervet Inc. Roselznd, N.J 07058

2009, Intervet Inc. Al Rights Aeserved.

May 2009 U5 38481V
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AGRICULTURAL ECONOMICS CONSULTANT, NOBLE FOUNDATION
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As we move into 2018, it will
soon be time to think about
whether to pull cattle off wheat so
it can be harvested for grain or to
leave the cattle on the pasture
through wheat graze-out. One of
the biggest concerns this past fall
was the lack of moisture received.
This will ultimately impact produc-
ers’ decisions this spring, too.

In evaluating the graze-out or
wheat for grain options, a partial
budget can be a useful tool. For
this, we’ll assume you could con-
tinue with a 650-pound steer in
March and take him to 800 pounds
in early May. Estimated prices in
Oklahoma City are $158.85 per
hundredweight and $137.47 per
hundredweight, respectively. We’ll
also assume 1.25 head per acre dur-
ing this springtime period of graze-
out. Ultimately, an additional
$86.66 in revenue could be gener-
ated with graze-out wheat.

The expected cash price for
wheat in south-central Oklahoma
early next June is $3.92 per bushel.
Using the five-year average Okla-
homa wheat yield of 29.4 bushels

per acre, arevenue of $115.25 could
be generated by cutting wheat for
grain. Revenue is only half the pic-
ture as we must also take costs into
account. With harvesting wheat,
you’ll have the associated fungi-
cide, weed control, combining and
hauling costs to consider. With
stockers, you'll still have the cost
of hauling them to the auction barn.

Taking all this into account, it
appears that taking the stockers
through graze-out will be more ad-
vantageous by about $21 per acre.
However, the picture starts to
change if you can beat Oklahoma’s
five-year average yield of 29.4
bushels per acre. If you can pro-
duce 35 bushels per acre, you
could expect the same returns as
grazing out cattle. Any improve-
ments in yield will favor pulling cat-
tle and cutting the wheat for grain.

As always, keep your pencils
sharp. These price relationships
will have changed by the time you
read this article. Crunch these num-
bers for your own operation, and
don’t hesitate to contact your Noble
Research Institute economist. G
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Knock out BRD and take down the fever that usually comes with it when you use
Resflor Gold™ {florfenicol and flunixin meglumine). The only major antibiotic to combine
the BRD-treating action of florfenicol with the symptom-fighting action of flunixin. With
one shot, Resflor Gold makes your animals feel better within six hours."” So they aren’t
just back on their feet eating and drinking, they're back on the gaining track. Talk to
your Merck Animal Health rep or visit resflorgold.com to learn more.

Flunixin Megiumine

IMPORTANT SAFETY INFORMATION NOT FOR HUMAN USE. KEEP OUT OF REACH OF CHILDREN. This product contains material that can be irritating
to skin and eyes. Animals intended for human consumption must not be slaughtered within 38 days of treatment. This product is not approved for use
in female dairy cattle 20 months of age or older, including dry dairy cows. Use in these cattle may cause drug residues in milk and/or in calves born to
these cows. A withdrawal period has not been established in preruminating calves. Do not use in calves to be processed for veal. Do not use in animals
that have shown hypersensitivity to florfenicol or flunixin. Not for use in animals intended for breeding purposes. The effects of florfenicol and flunixin
on hovine reproductive performance, pregnancy, and lactation have not been determined. When administered according to the label directions,
RESFLOR GOLD may induce a transient local reaction in the subcutaneous and underlying muscle tissue. Brief summary available on adjacent page.

! Exhibits bactericidal activity against some strains of Mannheimia haemolytica and Histophilus somni.

?The correlation between in vitro susceptibility data and clinical effectiveness is unknown.

m * 800-521-5767
., doing business as Merck Animal Health, a subsidiary of Merck & Co., Inc. All rights reserved.
1/18 BV-RG-56137-F

LY
€% MERCK

Animal Health




‘¥ FEEDLOT FOCUS

CAMERA GRADING
AND THE MARKET

Increased demand for Choice,
Prime and Premium Choice brand-
ed beef traditionally sets the tone
for fourth-quarter pricing, but late
2017 included an additional factor.

A technical adjustment to USDA
grading cameras may have played
arole in beef buyers paying more.

“Some analysts have pointed to
the camera grading changes as a
causative factor in packers paying
more for cattle, especially of higher
quality, but actual impact may be
less dramatic than the news,” says
Paul Dykstra, Beef Cattle Special-
ist for Certified Angus Beef LLC, in
his bi-weekly CAB® Insider report.
The CAB cutout the second week
in November was up $5/cwt.
Choice was up $5.50 and Select
nearly $2.

The problem

Fifteen beef packing plants, pro-
cessing about half the nation’s fed
steer and heifer slaughter, use cam-
eras for quality grading. This sum-
mer nine of those plants upgraded
to anewer version of one of the
cameras. The change, like all up-
grades and adjustments, was eval-
uated through in-plant trails con-
ducted by the USDA Agricultural
Marketing Service (AMS) and the
Agricultural Research Service’s
U.S. Meat Animal Research Center
(US-MARC). AMS approved the
newer version camera based upon
acceptable performance during the
in-plant trials.

But, according to a November
3 letter from USDA Under Secre-
tary for Marketing and Regulatory

N M 1
Livestock Auction

THAT ~m CAN. @m
Ynu

m_f ON

2018 cHuction Gehedule”

DATE AUCTION
FEBRUARY 8 VIDEQ AUCTION
FEBRUARY 22 VIDEQ AUCTION
MARCH® VIDEO AUCTION
MARCH 22 VIDEO AUCTION
APRILS VIDEO AUCTION
APRIL 19-20 GULF COAST CLASSIC

LOCATION
FORTWORTH, TX
OKLAHOMA CITY, OK
FORT WORTH, TX
FORTWORTH, TX
FORT WORTH, TX
NATCHITOCHES LA

CATALOG DEADLINE
JANUARY 29
FEBRUARY 12
FEBRUARY 26

MARCH 12
MARCH 26
APRILS

FOR A COMPLETE MARKETING EXPERIENCE
CALL SUPERIOR LIVESTOCK AUCTION 800-422-2117

WWW.SUPERIORLIVESTOCK.COM
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BY TERRI QUECK-MATZIE

Programs Greg Ibach to beef chain
stakeholders, over time the profes-
sional USDA graders began to no-
tice the camera didn’t always work
as expected. The inspectors have
the ability, and ultimate responsi-
bility, to override questionable
camera grades, and they were do-
ing so at a higher than normal rate.

AMS began working with the
camera manufacturer and industry
players to collect in-plant perform-
ance data. The data indicated an
adjustment was needed to ensure
the camera provided accurate and
consistent assessments to the
USDA graders, and the necessary
software adjustments were made
October 26.

More data was collected and an-
alyzed by US-MARC, and addition-
al camera adjustments were made
November 9.

Market impact

The timing has led many to be-
lieve the camera changes affected
pricing and the quality spread.

Dykstra describes the picture
as “a combined seasonal impact
with a likely added effect due to a
slightly smaller percentage of car-
casses reaching the Choice grade
than expected”

In 2016 year, with the normal
seasonal spread widening, the
Choice/Select spread was in the
$15/cwt. range. According to 2017
numbers the weekly average
Choice/Select spread for the week
of October 30 was $10.40/cwt.
jumping to $17.58 for the week of
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November 20 and $21.43 for the
week of November 27.

With the camera adjustments in
place the USDA data for November
20 showed just over 1 percent de-
cline in Choice grade carcasses
from last year.

“The share of Choice carcasses
certified into Premium Choice
brands made a notable 3-point de-
cline during the first week of No-
vember, down from 29.2 percent,

but quickly recov-
eredin the follow-
ing two weeks on
further adjustments
to 28.8 percent
[in the November
27 report],” said
Dykstra.

While individual
circumstances may
display a different
picture, industry-
wide the experts
agree the impact of
the camera glitch was likely mini-
mal. Ibach credits that to the human
USDA graders. “The simple fact is
that a trained, impartial USDA
grader assigns the final grade
to each and every beef carcass,”
he said. “We ensure that these men
and women have full authority to
override camera grades when they
believe they are not accurate.
Again, we have communicated
our expectation that our grading

professionals assure the accuracy
and consistency you all expect and
deserve from USDA.”

To ensure that safety check con-
tinues the November 9 camera up-
grade came with a change in USDA
policy. The override procedure was
adjusted from 40 degrees to 20 de-
grees. “This will provide USDA
graders additional flexibility to
override a grade assigned by a cam-
eraif that grade is more than 20 de-
grees off,” said Ibach.

The USDA expects the change
to be temporary until additional
data can verify the camera soft-
ware upgrades are effective.

“We know that the entire value
chain — from cow-calf producers to
feeders, through packers, and ulti-
mately to the consumer — depends
on those grades being accurate and
consistent,” said Ibach. “The USDA
is committed to ensuring our mu-
tual goal of protecting the integrity
of our beef grading services.”

eg@ AMERICAN AGCREDIT

AG IS OUR MIDDLE NAME

We see things from the ground
up, all of the small details that go
into the big picture of ranching.
Because agriculture is what
we know, it’s all we do.

Call 800.466.1146 today
or visit AgLoan.com

A part of the Farm Credit System. Equal Cpportunity Lender.
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¥ cow/CALF CORNER

Cold Stress

in Calves

By HEATHER SMITH THOMAS

Strategies to warm

a cold calf

alves born in cold weather
suffer adverse effects if they don’t
get right up and nurse before they
chill. How well a calf can cope with
cold starts with nutrition of the
dam, and the fat content of her feed
in mid-to-late gestation.

Dr. Russ Daly, Extension Veteri-
narian, South Dakota State Univer-
sity, says cold stress in calves may
be aggravated if the cow is in poor
body condition or doesn’t have ad-
equate protein and energy during
late gestation; the newborn calf
will have decreased amounts of
brown fat for energy reserves and
chills quicker.

“Protein and energy are crucial,
and research shows that supplying
supplemental fat to cows in late
gestation helps the calf be better
prepared to handle cold weather,”
says Daly. Also, if cows have ade-
quate levels of protein they pro-
duce a healthier, more vigorous
calf at birth, and better colostrum.

Timely ingestion of colostrum is
a big factor in whether a calf can
handle cold. “I was involved in a
study with Holstein calves in which
some did not receive colostrum. In

18

cold weather, it was obvious which
calves had gotten colostrum and
which didn’t. There’s much more to
colostrum than antibodies. It con-
tains much higher levels of fat and
protein than regular milk,” he says.

If the calf gets too cold before
he can suckle, he won’t get the
colostrum he needs—and gets
even colder. Colostrum contains 2
to 3 times the fat of regular milk,
and provides energy to keep warm;
he can handle the cold much better
if he’s nursed.

“Anewborn calf with a full feed
of colostrum can quickly absorb
lipids (fats) and amino acids, and
this aids metabolism; the body
doesn’t have to burn so much
brown fat to keep warm. Most
calves that are adversely affected
by cold stress were unable to nurse,’
says Daly. Force-feeding colostrum
can make a difference in survival.

If a calf becomes too chilled,
he may not absorb antibodies as
readily when you do feed him.
Calves that have undergone cold
stress are more likely to have prob-
lems with scours, pneumonia and
other infections.

“Stress—whether from cold, or
adifficult birth—can interfere with
optimum absorption. If it’s a ques-
tion of warming him or giving
colostrum first, don’t delay on the
colostrum,” says Daly. Bring him
in from the cold and provide
colostrum at the same time he’s
starting to warm up.

Steve Hendrick of Coaldale Vet-
erinarians, Coaldale, Alberta, says
it’'s important to have lots of bed-
ding if cows are calving in cold
weather. This may help keep anew-
born from chilling so quickly;
there’s more chance he’ll be able to
suckle before he’s too cold. In se-
verely cold weather, calving cows
should be moved into shelter.

Get colostrum into a calf imme-
diately if he’s already cold. Even if
he’s indoors, if it’s 5 hours before
he gets a belly full of colostrum,
he’ll suffer more cold stress than if
he was able to nurse within the first
hour. “Even if you get the calf
warmed up, if he hasn’t nursed you
are behind the 8-ball. He needs nu-
trition from colostrum and the an-
tibodies to protect him from dis-
ease,” says Hendrick. |
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Dont
antagonize
me.

Antagonists are impossible
to avoid in your operation—
from water, to feed, to forages—
and your trace mineral program
could be making it worse.

Sulfate trace minerals easily separate and bind fo
antagonists, reducing the amount of minerals available
for absorption, interfering with digestion and even
reacting with other feed ingredients.

IntelliBond® hydroxy trace minerals work differently,
dissolving more slowly in the digestive process for
minimal binding with antagonists and absorption at the
optimal point in digestion.

Discover the benefits of switching
your trace minerals to IntelliBond®
at www.micro.net

Smart minerals, smart nutrition...
smart decision

258 IntelliBond

a Selko product

MADE IN USA
www.micro.net
(317) 486-5880

IntelliBond™ is o registered trademark of Micronutrients, a Nutreco company.
© 2018 Micronutrients USA, LLC. All rights reserved.



PRODUCT INFORMATIDN
NADA #141-450, Approved ¢
Banamine”

Transdermal

(Flunixin transdermal salution)

Pour-Cn for Beed and Dairy Cattle 50 mg/ml

BRIEF SUMMARY: {For fu | crescrising infarmation, see
package insert)

N Anti-inil y Drug

Only tor tapical use in beef anc dairy cattle. Not for use in beet
oulls intended for bre dairy bulls; female dairy cattle
months of age o |u|JPr including dry dairy cows; and suckling
oeef calves, dairy and vesl caly
CAUTION: Federal Iz tricts this drug to u
grder of a licensed nrizn
DESCRIPTION: Each milliliter of Banamine Transdermal
pour-an cantaing S0 mg funixin alent to 83 mg flunixin
medgluming|, 150 myg pyrrelicone, 53 mg L-menthal, 500 mg
aropylene glycol dicapryl caprata NF, 0.20 mg FORC Red
Na. 40, and ghyearol monocapylzta NF gs,

INDICATIONS: Banami
for the cantrol of g
diszase and the contr
instears, beat heifers,
slaughter, amd replaceme
of age
CONTRAINDICATIONS: h3AITs inhibit production of
orostaglanding which are important in signaling the initiation

of parturition. Th flunixin can dalay parturition and
prnlong kabor which may increase the stillbirth, Do nat
vse Banamine Transdermal poy 148 hours of expected
parturition. Da not use in animals shawing hyparsensitivity 1o
flunixin meglurnine.
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Wash hands after use
In case of accidental eye contact, lush eyes
imm adialel\r with water and seek medical attention, |
wearing contact lenzes, flush eyes immedately with water
befare ra moving lenses. I|1 case of accidental skin contact
and/or clothing wash skin thoroughly
with soap and water anc launder clothing with detergent
In case of ingestion do not induce ing and seek
medical attention immediately, ™ rucosal damage
may contraindicate the use of gastric lav Provide product
label and/or package insert to medical personn
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tor human consumeticon within 8 da\s of the last
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Cold Stress in Calves... from previous page

Warming a Calf

“Ifyou find a calf you missed and
he’s chilled, taking him inside is im-
perative,” says Hendrick. “The
fastest way to warm one is directly,
with warm (not hot) water. This di-
rect contact is quicker than warm
air. A hot box is great—a small
heated area where you can put a
chilled calf—but

you might not realize these calves
may freeze their feet at tempera-
tures that would not be dangerous
to a normal calf.

“One of the fastest ways to help
warm a newborn is to get mom’s
milk into him or some warmed-up
colostrum,” says Hendrick. This
helps warm him from the inside as
well as providing energy. The faster
you get warm colostrum into him

the better. The

works best for clock starts ticking
mild cases when a Th@f astest way on gut closure (abil-
newborn calf is to warm one 1S ity to absorb anti-
chilled and needs . . bodies) as soon as
to dry out.” d?/rectly ’ with warm he is born.

A calfborninbe- water This direct “If you take him
low-zero tempera- away from mom to

tures and already
freezingis an emer-
gency. “Warm wa-
ter will be quicker,
whether it’s the
bathtub or some

contact is quicker

than warm air. A
hot box 1s great

but works best for

warm him before
he’s nursed, he’s
not getting antibod-
ies, he’s not getting
nutrition, and you
need to supply

other method. You | Mild cases when | some during the
don’t want frozen warming process.
feet, ears, and tails. a new.bom Calf It will be hard on
Even after you've 1S chilled and that calf if it’s 6
thawed and dried needs to d7y out.” hours later before

the calf and he’s

he gets colostrum

back with mom,

watch for swelling,” says Hendrick.
Calves with frozen feet may not be
able to function.

Daly says you can often reverse
frostbite with warm water, if the
calfhasn’t been cold too long. “The
key is warm water, not hot. This
can help warm the tissues, but
don’t rub very much because those
tissues may be damaged from
freezing and you could damage
them worse.”

Most of the calves he’s seen with
frozen feet were usually debilitated
from some other reason, like
scours. The dehydrated calf has
less blood flow to extremities;
limbs become cold and more vul-
nerable to freezing. If a calf is sick
he’s usually spending too much
time lying down--unable to get up
and walk around and get circula-
tion going. Blood perfusion to the
limbs is severely compromised;

from mom,” says
Hendrick. Give him a jump start
with colostrum as soon as possible.

Daly says there are many op-
tions and designs for building
your own warming boxes. “There
are also nice commercial boxes.
They may be more expensive, but
often made from a poly type of
plastic which is easy to clean.
Wood boxes work very well to in-
sulate the calves, but are alot hard-
er to completely clean.” Boxes
should be cleaned and disinfected
between calves.

“We've seen several situations in
which lack of sanitation in warm-
ing boxes led to increase in calf
scours. You also need good venti-
lation, and some way to remove hu-
midity. If it’s too humid, you have
more problems with respiratory
diseases in the calves as well as a
buildup of pathogens in that kind
of environment,” says Daly.  GIB
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(ffunixin transdermal solution)
Pour-on for Beef and Dairy Cattle

FOR PAIN AND FEVER IN CATTLE,
LIEF IS IN THE PALM OF YOUR HAND.

New Banamine® Transdermal.
The first FDA-approved pour-on for pain control in cattle.

Pain and fever can cause cattle to go off feed. But new, easy-to-use Banamine® Transdermal
(flunixin transdermal solution) helps get ‘em back where they belong.

FDA-approved to control pain due to foot rot and fever due to BRD, Banamine Transdermal is
the only non-steroidal anti-inflammatory (NSAID) cattle product available with a convenient
pour-on route of administration. Visit Banamine?D.com to learn more.
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¥ cow/CALF CORNER

By HEATHER SMITH THOMAS

Cold windy weather is hard on
cattle, and bulls may suffer scrotal
frostbite. This can lead to tempo-
rary infertility and in severe cases
permanent infertility, according to
John P. Kastelic, DVM, PhD, Pro-
fessor, Cattle Reproductive Health
(Theriogenology) Department of
Production Animal Health, Univer-
sity of Calgary.

“Factors that can lead to scrotal
frostbite include not only cold tem-
peratures and wind, but also lack
of adequate bedding and dietary
energy. Scrotal frostbite is most
common in older bulls because
they have a more pendulous scro-
tum,” he says.

A windbreak is essential during
winter storms, since wind chill

greatly increases risk for
frostbite. Trees and brush
serve as natural wind-
breaks. “Where there’sno
natural shelter, the ideal
man-made windbreak
has 20% porosity (space
between boards).” This
slows down the wind but
doesn'’t stop it completely;
if you stop the wind it just
blows over the top and
down and there’s less protected
area behind the windbreak.
“Inadequate bedding is another
problem for bulls if they have to lie
in snow or on frozen ground. Inad-
equate dietary energy also predis-
poses them to more cold stress,” he
says. Cattle need extra calories in

"’Growth lfa’rcasSa

Eﬂlcléﬁ’év

What is the genetic story behind the
feeder cattle you are placing?

If you don’t know — request Powgiline @enetics SimAngus
from yqur feededgattlc s@ipplier.

Just one example of why Powerline:

A group of 200 Head of Powerline Sired Steer Carcass Records

® 1005 HCW ® 310 Yield Grade
* 96% Choice and higher

* 1590 RibEye ® 0.60 Back Far

® 3.79 Average Daily Gain (Pen Average)

® 5.65 Dry Martter Conversion (Pen Average)

SALES: Jan 27, 2018 - Logan, NM

Feb 10, 2018 - Ar:
March 12, 2018 - Amp.:h

pahoe, NE / March !.20]8 Castle Dale, UT
+, NE / May 3, 2018 — Burnt Fork, WY

Private Treaty or Large Sire Groups of Bulls available year around

Dan Dorn - Manager

308.830.8008 / dan.dorn@genusplc.com

Pocerline ¢¢¢a‘m
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www.powerlinegenetics.com

cold weather to generate body heat.

Damage from scrotal frostbite
can vary. “It’s not the actual cold
that causes the problem. Damage
comes from subsequent inflamma-
tion and heat in the tissues after
the cold insult. After tissue freezes,
the inflammation that follows is the
problem,” he says.

Evidence of scrotal frostbite is
scab formation, usually on the bot-
tom and back of the scrotum. “Fer-
tility problems depend on how
extensive these lesions are. Fre-
quently we see small scabs at the
bottom and these may be of little
or no consequence. There may be
a short-term problem and it re-
solves fairly quickly. Prognosis gets
worse with larger lesions. Rule of
thumb: if the scabby area is less
than half the scrotum, there’s a bet-
ter prognosis,” he explains.

“The worst prognosis is when ad-
hesions form between scrotum and
testes. You can detect this condition
by restraining the bull and palpating
the testes, trying to force them high-
er in the scrotum.” If they are im-
mobile, that’s a serious problem.

“If the testes don’t move, or
draw the scrotum up with them
because of adhesions, there’s little
or nothing you can do to over-
come this problem because those
adhesions tend to be permanent,”
says Kastelic.

Every bull should have a complete
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physical exam and semen evalua-
tion. “If a bull has mild frostbite
(a couple inches of scabbing on
the bottom of the scrotum), his se-
men quality may drop for 3 or 4
weeks. If scabbing is more exten-
sive/severe, semen quality may be
diminished for 6 weeks or more. If
most of the scrotum is affected,
with adhesions, he may never re-
turn to normal.”

The testis has good regenerative
capacity; it takes a severe and pro-
longed insult to permanently affect
fertility. Usually within 6 to 8
weeks, the bull is back to normal.
The concern would be how soon
you need him for breeding. Calving
in March/April and breeding in
June/July, most bulls will no longer
have a fertility problem after suf-
fering frostbite. If you calve in Jan-
uary and start breeding in late
March, this could be a more serious
issue. Some bulls may not recover
in time. If you have any question
about a bull he should be checked.
If a bull has an issue with semen
quality, you can check him again in
a few weeks.

“When we do a breeding sound-
ness evaluation we put bulls into
three categories: satisfactory, un-
satisfactory, and decision de-
ferred. The latter category covers
bulls that don’t meet standards but
we have expectations they will
continue to improve. The bull has
a problem that has a reasonable
chance of improving with time. We
use this category a lot with young
bulls that may not be mature
enough to have good semen, and
also use it in a situation with scro-
tal frostbite where there’s damage,
but the bull seems to be recover-
ing. In this case, we recommend
looking at that bull again in a
month or so. This may or may not
be too late for anticipated use, de-
pending on how late the breeding
season might be,” says Kastelic.

Since there’s not much we can
do after the fact to help a bull re-
cover from scrotal frostbite (ex-
cept give him time and hope for the
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best), the important thing is pre-
vention. The best prevention is
shelter and bedding.

We can’t improve on nature; we
just have to manage bulls to give
them natural protection. It’'s com-
mon in spring to see small scabs
on bulls after a cold winter, but
those generally heal with time. An
early winter storm may catch pro-
ducers off guard with inadequate

bedding and shelter, but there’s
usually time for a bull to heal un-
less there is severe damage. A late
winter storm or spring blizzard
with wind and cold may be more
devastating because there’s less
time for recovery before breeding
season. “It may also be harder to
find a replacement bull that late in
the season, because the selection
may be more limited,” he says. (FL)

Every ration component plays an
important role on overall performance
and ensuring you provide the best beef
product to the consumer. Consistent
performance lies in the details.

Micro-Cell*  probiotics are  high
quality feed additives that feature
proven bacterial strains that help your
cattle maintain an ideal intestinal
balance.

Micro-Cell probiotics are a small yet
critical component and another tool to
help you produce a top quality product
that consumers want.

LALLEMAND ANIMAL NUTRITION

Tel: 414 464 6440 Email: LAN_NA@lallemand.com

ap®

EVEN THE SMALLEST COMPONENTS
CAN HAVE A BIG IMPACT

@) MICRO-CELL

©2016. Micra-Cell is a registered trademark of Lallernand Animal Nutrition.
Mot all products are available in all markets nor are all claims allowed in all regions.

wwwilallemandanimalnutrition.com @

According to research trials, the strain
Lactobacillus acidolphilus BT-1386 found in
Micro-Cell probiotics has been shown to:

« Decrease shedding of E. coli 0157:H7'
» Reduce re-infection of Salmonella®

« Increase average daily gain®

« Improve feed to gain*

Probiotic strain Lactobacillus acidophilus
BT-1386, available exclusively from Lallemand
Animal Nutrition, was added to the 2015
pre-harvest production best practice (PBP)
document released by the Beef Industry Food
Safety Council (BIFSCo). It is commercially
available for purchase under the brand names
Micro-Cell FS and Micro-Cell FS Gold.
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% MANAGEMENT

By BRUCE DERKSEN

Vieco F£rorr the Sadd/e:
PLAN To HAVE A PLAN

For Ffarmer—feeders 562/&/7(1//73 /ivestock and far/yz/nﬁ operations, a plan is
essential Zo éeep both Sides of the business rann/ng Srmoolh

During harvest or calving, often
the reduced numbers of cattle in the
feedlot and the feedlot in general,
can get somewhat ignored on a
farmer-feeder operation. Feedlot
owners and managers that are heav-
ily involved in farming and ranching
can get stretched thin and if there is
not someone dedicated to keeping
operations running smoothly in the
pens, figurative storm clouds can
appear on the horizon for barn staff
and pen checkers.

Many famous and surely more
intelligent people than myself have
made quotes about the values of
good planning and the hazards of
not doing so. My favorite one is,
“having no plan is not a plan.”
Some feedlots and farms I have
worked on through the years
seemed to use the opposite philos-
ophy as their motto. All staff would
know there were orders placed
with livestock buyers for weaned
calves and grass cattle, so eventu-
ally they would start showing up at
the gates. But there didn’t seem to
be anything happening to prepare
for that day. Fences were in disre-
pair, gates sagged, waterers slowly
ran over or didn’t run at all, the pro-
cessing and treating shelves were

bare of medications, needles, sy-
ringes, and applicators among oth-
er things. Then when the calves
would suddenly arrive, the man-
agers would grudgingly walk away
from farming or calving and franti-
cally try to play catch up. Usually
this would either mean the first
groups of calves would not get the
full array needed, or would walk
the pens for days before they were
processed. More stress would be
applied to everyone to rush and
compensate for the lack of plan-
ning. Pen checkers and barn staff
would be forced into duties they
were unfamiliar with just to keep
things moving.

Things ran much smoother on
feedlots where someone was in
charge of working with a veterinar-
ian and establishing a plan early for
purchasing processing medica-
tions and treatments for the new
cattle. Even better were those op-
erations that were able to buy in
bulk as there wasn’t always the
threat of running out of things after
each new group of cattle was
brought in.

Many feedlots invest time and
effort into researching and learning
as much as possible about each
group of incoming cattle they re-
ceive. Some lots might be from one
owner, or grouped in pre-condi-
tioning sales with certain treat-
ments already completed. Some-
times it is possible to learn if
groups of cattle have had exposure
to bunks, or to waterers, or if
they've been started on feed. All
this information can be helpful in
grouping cattle and deciding what
medications need to be used for
processing, along with any extra

measures needed to get the new
cattle drinking and eating as soon
as possible.

Others planned ahead and
moved pens of existing cattle to ei-
ther isolate incoming cattle or
group them nearest to the treating
barns. Remember some pen check-
ers may not be as experienced as
others. Grouping cattle properly
can allow for training pen checkers
or allow the more experienced rid-
ers to work the new cattle and the
less experienced to concentrate on
the existing cattle. It’s not fair, pru-
dent or cost effective to ask new,
inexperienced pen checkers to
over-see a large amount of freshly
weaned calves.

Establishing a management sys-
tem plan of how to pull and treat
sick cattle is another good plan. It
shared with the pen checkers so
everyone understands what needs
to be done. It’s much easier and
more cost effective to have a system
in place that works and everyone
understands.

Remember, it’s a fact that I don’t
think anyone would deny, that the
health, performance and carcass
quality of cattle is greatly influ-
enced by how the receiving phase
works, and with the large invest-
ment of owners required to fill
feedlot pens today there is a need
for a solid plan to give cattle the
best opportunity to perform and
reach their potential. Not to men-
tion, it’s much easier on this old
cowboy’s OCD when there not only
is a plan, but it’s also a good one.

Bruce Derksen worked in the livestock
ndustry and specifically as a feedlot
pen rider for over 30 years in Western
Canada. He now lives in Lacombe,
Alberta. He writes about present day

As other timely tasks take presidence over
feed yard operations, a plan can keep the
business in running order.

Seedlot and ranching practices, draw-
ing on his numerous experiences_in
the industry.
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% ADVANTAGE ADVERTISING

Online Resource to Connect Custom Feeding Partners

Custom cattle feeding can be a
win-win strategy when done cor-
rectly. “Feeding someone else’s cat-
tle provides a method to market
feedstuffs without tying up the cap-
ital required to own the livestock,”
said Warren Rusche, South Dakota
State Univeristy Extension Beef
Feedlot Management Associate.

Rusche explained that custom
feeding arrangements allow cattle
owners access to management ex-
pertise and facilities they may not

possess, opportunities to capitalize
on superior genetics and options
in the event of feed shortages.

Connecting cattle feeders with
interested cattle owners can hap-
pen in a number of ways, Rusche
went on to say.

“Word-of-mouth, allied industry
contacts and advertisements are
common methods,” he said.

Currently, SDSU Extension is
developing an online resource for
cattle feeders who are interested

CENTER

many additional options
STEERING AXLE available on select models

HVIIXT_?

- TP-2800 Tandem Axle
- TP-3500 Double Tandem (54cu yd)
- TP-4000 Double Tandem (62cu yd)
- TP-4500 Double Tandem (70cu yd)
- FW-2800 Tandem Axle

254-965-3663

www . MixerCenter.com
sales@mixercenter.com

DUMPS

(43cu yd)

(43cu yd)

Commercial Series

Forg-px] S

BJM Sales & Service
3925 US Highway 60 « Hereford, TX 79045-7291

(806) 364-7470 - www.bjmsales.com

(el @ @wusmn JATNG

Silencer Commercial
Pro Model
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in custom feeding cattle. If you are
interested in being listed in that
directory, visit www.igrow.org/
livestock/beef/finding-choosing-
custom-feeding-partners/.

“As with any business arrange-
ment, both parties need to do their
homework and ask the right ques-
tions,” Rusche said. “Most deals
that end up badly do so because of
lack of communication and due
diligence at the outset.”

Are they the right partner?

Not all ranches or cattle are
alike, so it stands to reason that not
every feedlot is suited to every cus-
tomer and every type of cattle.

“For example, an operation that
uses cattle feeding to add value to
large amounts of high-moisture
corn is not likely to be a great fit
for someone needing replacement
heifers developed,” Rusche said.

If a customer has a particular
business model in mind (i.e. high-
risk calves, carcass data with grid
marketing, etc.), they need to make
sure that the cattle feeder under-
stands how to manage that partic-
ular class of cattle.

Get it in writing

There’s an old saying that good
fences make good neighbors. “The
same could be said about written
agreements,” Rusche said. “Having
a written agreement forces every-
one to think about the entire trans-
action, what could go wrong, and
how those concerns will be ad-
dressed.” Written contracts help to
ensure there are no disagreements
about who said what and what was
agreed upon. Contracts also estab-
lish the framework to resolve con-
flicts if any arise.

What are the expectations?

Any cattle feeder will tell you
that not all calves are created equal
and that there is considerable vari-
ation between sources and man-
agement systems.

“There should be a frank discus-
sion about everyone’s goals and ex-
pectations are for performance,
sickness rates and death losses and
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whether or not those expectations “Facilities and equipment don’t | should be assessed as well.

are realistic,” Rusche said. need to be gold-plated, but they do “Talking with individuals who
need to be functional,” Rusche | have knowledge of the operation
said. He added that the level of | could provide valuable insight
experience and the caliber of any | into a feeder’s capabilities,”
outside expertise, particularly | Rusche said. Gj
nutritionists and veterinarians,

Resources and references

Before sending cattle to a cus-
tom feedlot, the owner should
make sure that all the necessary
resources are in place.

Spreading It Around Is Better By De.s'lgn.

>
o
<
o
2
M
2
Q
I
>
>
<
t
-
-
7
2
Q

’qr}lonzontal Distributor ﬁi
designed by West Point Design

Pull Type or Truck Mount ALL _ | .
16T to 34T .'T%,ani | SPREAD-ALLGE

Like us on
2074 S Hwy 275 West Point NE 68788 !j Facebook ywww.westpointimp.com

West Point Design "' (402) 372-2408

® 20’ - 24’ - 30’ Models (Spread fast and even)
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Dirks Earthmoving

Precision Land Forming

+ Livestock Pen Shaping

+ Lagoon Construction

+ Conservation Practices

+ Laser Equipped Site Preparation

Call Richard Dirks Toll Free

1-877-872-3057

Cell: 620-872-1793

dirksearthmoving.com
Trojan

‘ Lwestock

Eqmpment Co., Inc.

o

o Hydraullc chutes
© Tubs & Alleys (Fixed & Hydraulics)
¢ Reconditioned Chutes
o Truck & Stock Trailer Loadouts

1-580-772-1849

www.trojanchutes.com
Weatherford, OK

To advertise
in this section
call Greg Strong
1-800-747-7575
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Information Highlights

0urq|l new design

See Our “Buy It

Now Speclals ” 5

/ * New & Used Equipment
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* Commercial Beef & Dairy
VOLL/NE
e Manure Spreaders
» Silage Facers
e Truck & Trailer Feed Mixers
» Digi-Star Scales

BOTO-MIX

Sales & Service

We Self the Best and Service the Rest
Since 1963

Three Locations to Serve You:

Central City, NE * 800-658-4375

Lexington, NE » 877-768-6649

Pierce, CO » 8585-973-0019

Find listings of new and used equipment at

www!BillsVolumeYcom

Largest Roto-Mix Dealer in the U.S.

We Carry the Full Line of
Kuhn Knight Mixers
Mounted on International
or Kenworth Trucks.

.
SLMMIT

TRUCK GROUP

SUMMIT TRUCK GROUP
4354 Canyon Drive / Amarillo, TX 79109
800-692-4430 806-355-9771 R

www.summittruckgroup.com
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THE BATCH BOX

GIVES YOU 1/3 MORE USE
OF FEED TRUCKS WITH
1/3 LESS MAN HOURS

While the truck
is unloading the
loader is refilling *
the Batch
Box.

STREAMLINE YOUR
FEEDING WITH A

BATCH BOX

402-564-1400

feedingsystems.biz

Feeding Systems, LLC
2500 E 23rd St. « Columbus NE 68601

BRUTE CATTLE

EQUIPMENT

“Cattle Friendly ~ Performance Driven”

+ Crowding Tubs

+ Wedged Alleys

+ Loadouts

+ Hydraulic Chutes
+ Fencing & Gates

BRUTE STEALTH>

Built Brute Tough!

www.dodgemfg.com
Toll Free: 866-441-2555
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PROGESSING SﬂHTING and SHIPPING LAYOUTS

By World Famous Dr. Grandin
Originator of Curved Ranch Corrals

CUSTOM DESIGN
SERVICE AVAILABLE

Curved chute with raised walking plat-
form for safe working of the flight zone.

Drawings for gates, hinges, latches, chutes,

sorting pens and loading ramp plus cattle
behavior information.

BOOK OF LAYOUTS $55 Check/MO
For Large & Small Operations

INSTRUCTIONAL VIDEO on low
stress cattle handling.

DVD $68 - DVD set includes additional
Spanish video and picture CD

" GRANDIN

LIVESTOCK SYSTEMS
3504 North Shields / Fort Collins, CO 80524

970-229-0703 / www.grandin.com

Bowman MFG Inc.

“Quality Cattle
Handling Equipment”

Garden City, KS Fremont, NE
1-800-426-9626 | 1-402-721-7604
www.cattlechutes.com

The rest of the beef industry has
been feeding blended, least cost ;
rations for decades .... = __ =
Now ranchers can also blend
roughages creating least cost
rations quickly and easily.

This has significantly reduced most ranchers’
biggest expense and is creating new
management options that are dramatically
increasing the bottom line.

Find Out

How At

EzRation.com

Cut Feed Costs
Up to 50%

Square Bale
Processor

Truck or
Trailer

= Lower winter feed cost
= Better utilize grasses

+ Double production
in some cases

PROCESSOR

RCMR Inc.
ezration@ezration.com - Kim, C0 81049

www.ezration.com 800.242.9599

« Deal with uncontrollable
weather and market
variables
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* Low cost alternative to conventional steam flake facility construction.

* Pre-wired and plumbed at the factory.

* Includes MCC, Boiler System, Flaking Mills, Steam Chests, Leg and Scalper.
« All optional features available

* Turn-key installation provided by our experienced millwright team.

» 18x36, 24x36, 24x48 and 24x56 mill sizes available.

Gearn Inc.

gearn inc 3375 US Hwy 60, Hereford, TX 79045 gearn inc
T: 806-357-222, Fax: 806-357-2224, E-mail: sales@gearn.com Web: www.gearn.com

« Exclusive Modular Mill design reduces field construction time and overall costs.
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CONTACT US FOR THE DEALER NEAREST YOU

LAIRD MANUFACTURING, 531 S. HWY. 59, MERCED, CA 95341
SALES@LAIRDMFG.COM WWW.LAIRDMFG.COM



RETHINKING 4-AUGER MIXERS

e i : o, 2

BTC 100 SERIES BOTEC® COMMERCIAL MIXER

New sizes: 550, 630, 720 and 900 cu. ft. mixing capacities « truck & trailer models

KNIGHT

* Faster, more even feedout with a 4-auger discharge
« Stronger auger to driveshaft connections provide more
power transfer and longer life

* Low horsepower requirement resulting from raised

- _ o lower auger and offset upper auger
KuhnMNorthAmerica.com § E ¥ @

Ask about other KUHN Knight mixers and spreaders!

U.S. Tractor & Harvest
Alamosa, CO

Western Implement
Grand Junction, CO
Maontrose, CO

Kuhn Knight of Greeley
Greeley, CO

SEMCO
Lamar, CO

Mid-America
Truck Equipment
Belleville, KS
Seward, NE

KanEquip
Elisworth, KS
Garden City, KS
Herington, KS
Marysville, KS
Topeka, KS
Wamego, KS
Syracuse, NE

Midwest Mixer Service
Dodge City, KS
Scott City, KS

Prairieland Partners
Emponia, KS

R & R Equipment
Fort Scott, KS

Lott Implement
Minneapolis, KS

Sandhill Equipment
Basselt, NE

Grossenburg Implement
Bloomfield, NE
Hartington, NE

Wayne, NE

West Point Implement
of Columbus
Columbus, NE

Landmark Implement
Holdrege, NE

Kuhn Knight of Lexington
Lexington, NE

Visit your local KUHN Knight dealer today!

West Point Implement
West Point, NE

Tidenberg
Welding & Repair
Clovis, NM

Summit Truck Group
Amarillo, TX

Mixer Center Dalhart
Dalhart, TX

Mixer Center Friona
Friona, TX




