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BY TIMOTHY EGGERT

FarmWeek

A package of ambitious 
environmental and agricultural 
reforms could have wide-reach-
ing impacts on American and 
European producers if imple-
mented before the end of the 
decade.

That was the warning — 
both sounded and heeded — 
by a 12-member delegation of 
Illinois Farm Bureau members, 
staff and agribusiness represen-
tatives during a Market Study 
Tour earlier this month.

“This is something we 
have a tremendous amount 
of concern about,” said Mark 
Gebhards, IFB executive direc-
tor of governmental affairs 
and commodities. “As we were 
in Paris and in Brussels, we 
wanted to make sure that as 
American farmers we commu-
nicated the concerns that we 
had (and) why it would be very 
difficult to be able to adhere to 
those kinds of environmental 
policies.”

The policies in question, 
known as the Farm to Fork 
Strategy, include a comprehen-

sive set of regulations proposed 
by the European Commission 
that “aims to accelerate (the 

European Union’s) transition 
to a fair, healthy and environ-
mentally friendly food system.”

It was introduced under the 
European Green Deal, a set of 
policy initiatives approved by 
the commission in 2020 that 
ultimately strives to make the 
EU’s greenhouse gas emissions 
net zero by 2050.

In finding tangible ways to 
meet that goal, the commis-
sion proposed the strategy as 
a paradigm-shifting plan that 
would: boost producer income; 
make food cheaper, healthier 
and more accessible; improve 
the environment; mitigate 
climate change; reverse the loss 
of biodiversity; foster competi-
tion; and promote fair trade.

The strategy would apply to 
all 27 EU member countries, 
which would be subject to its 
core set of mandates. 

What Farm to Fork could mean for American ag

IFB’s Market Study Tour

INSIDE:

•  Delegation explores trade 

opportunities PG. 8

•  How different are European 
and American farmers? PG. 9

Martha King, vice president of programs and projects with Farm Foundation, samples produce sold at marché 
d’Aligre, a street-level, fresh food market in Paris. (Photo by Timothy Eggert)
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The commodity markets remain in 

a volatile state heading into USDA’s 

quarterly stocks and prospective plant-

ings reports Thursday.

And while those estimates could 

provide a little more clarity to the 

upcoming crop season in the U.S., 
uncertainty could reign indefinitely due 
to production and geopolitical issues 
around the world.

“We need a good crop. The market 
will be laser-focused on what we plant,” 
said Seth Meyer, USDA chief econo-
mist. “The market is on edge.”

Private forecasts suggest farmers 
could plant more soybean acres 
than USDA predicted in its baseline 
estimates released in February.

McHenry-based Allendale Inc.’s 
annual survey of farmers in 27 states 
predicts they could plant 89.2 million 

acres of beans (up 2.1 million acres 
from last year) and 92.4 million acres of 
corn (down 900,000 from 2021) nation-
wide.

If realized, both estimates would be 
higher than USDA’s February baseline 
estimates of 92 million acres of corn 
and 88 million acres of beans.

“Everybody’s been expecting an 
increase (in soybean plantings) and our 
survey did suggest that’s true,” said 
Rich Nelson, chief strategist at Allen-
dale.

“We’ll see if these numbers change 
when USDA releases its own estimates 

March 31,” he continued. “With the 
need to rebuild supplies and offset some 
exports or production declines in other 
areas, it looks like this will be a key 
issue to monitor.”

All eyes are on U.S. crop produc-
tion potential after drought burned 
up crops in South America and the 
war in Ukraine stymied exports there 
and generated major uncertainty about 
potential plantings this season amid the 
chaos and destruction.

Volatility runs high ahead of key USDA reports
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David Klein of First Mid 
Ag Services recalls conduct-
ing an outdoor farmland 
auction where bidders sat in 
their vehicles and honked 
if they wanted to make on 
offer.

“It was one of the oddest 
experiences I’ve had, but it 
worked,” Klein said at the 

Illinois Farm Managers and 

Rural Appraisers annual 

Land Values Conference in 

Bloomington. “We didn’t 

have online auctions, yet.”

Fast forward barely two 

years later, and online 

auctions have become 

as commonplace in the 

farmland market as gossip at 

the local coffee shop.

In fact, it’s the preferred 

method of sale in many 

markets.

“The auction industry has 

evolved and changed signifi-

cantly. We’ll probably never 

go back to the methodology 

we were used to,” Klein said. 

“It (an auction) is the quick-

est way to find price discov-

ery. In a moving market, we 

see now it’s the best way to 

make that happen.”

A survey of Illinois Society 
of Professional Farm Manag-
ers and Rural Appraisers 
members found about 52% 
of farmland sales were via 
public auction last year (up 
from 38%) while 14% were 
multi-parcel auctions. The 
rest of sales were by private 
treaty (28%) and sealed bid 
(6%).

GOING ONCE, GOING TWICE...

Farmland sales undergo digital transformation

See Farm to Fork, page 10

See Volatility, page 2

See Farmland, page 2


