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In a real estate market that con-
tinues to evolve, few brands bring
more experience to the table than
the agents of RE/MAX Platinum.
It’s a team in which owner Kim
Hallmark has complete confi-
dence: “Clients are not going

to find an individual agent or
collection of agents in our market
that are more professional or more
experienced,” she said. “Most of
our agents have been with us
15-20 years.”

Hallmark and her husband Jeff
purchased RE/MAX Platinum
Decatur in 2023 and the Athens
location in 2024, stepping into
ownership after three decades
within the company. Rather than
starting something new, Hallmark
said the goal was to build on the
existing strong foundation.
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WISEBarre
Pilates Studio

WELLNESS INHALE
STRENGTH EXHALE

REFORMER
& MAT
PILATES

SPIN
BARRE
STRENGTH
CORE
YOGA

Book classes online! WISEBARRE.COM
2114 CENTRAL PARKWAY, SUITE C, DECATUR ¢

Havoline
xpress lube

on Tuesdays
for Ladies’

1202 Highway 31 NW, Hartselle
(256) 751-1050

117 2nd Avenue SW, Cullman
(256) 739-5888

* only good with Havoline oil products

Outdoor Spin Classes to
Help Increase VO2 Max Levels
Classic and Contemporary
Reformer & Mat Pilates
We are the only operating studio
in Decatur with reformer classes
offered with specialty classes
(Barre, Mat Pilates, Strength,
and Spin) and the only studio in
Decatur or Madison that offers
Bike and Barre classes.

“This next chapter is about
honoring what’s been built while
continuing to grow and evolve,”
she said. “We’re very proud of the
reputation this company has in
our community, and we’re inten-
tional about protecting that.”

That commitment is reflected in
the brokerage’s long-standing po-
sition as one of the top-perform-
ing offices in north Alabama.

The Decatur location has reached
new visibility and gained attention
after its move to prominent loca-
tion on Sixth Avenue. Hallmark
said the recent move to the newly
renovated location marks an im-
portant step forward for RE/MAX
Platinum - and it’s about more
than just a change of address.

RE/MAX Platinum:
Building on experience,
leading with trust

“We wanted a space that reflects
who we are today,” she said. “Pro-
fessional, forward-thinking, and
rooted in the community.”

The new office provides a welcom-
ing environment for clients while
serving as a hub for agent devel-
opment, collaboration and training.

“It's not just an office,” Hallmark
explained. “It’s a place where
better agents are built, and that
directly impacts the level of ser-
vice our clients receive.”

These days, many consumers
begin their home search online,
but Hallmark said navigating a
transaction requires far more
than browsing listings. “Anyone
can open a door,” she said.
“Not everyone knows how to
guide a client through a negotia-
tion or protect them when a
deal gets complicated.”

That philosophy is central to how
RE/MAX Platinum operates. “We’re
part of a franchise that provides us
every single cutting edge oppor-

tunity and advantage that a client
could want,” Hallmark said. The
brokerage is known not only for

its production but for the depth of
experience among its agents, “part
of 52-year brand that consistently
is recognized around the world as
the most trusted professionals in
the industry.”

“That’s really valuable anytime
you have an uncertain market,”
Hallmark pointed out. “Our agents
consistently handle more transac-
tions per person than most offices
in our market. That experience
shows up, benefiting our clients,
when it matters most.”

Collaboration is another defining
characteristic. “We truly believe
that ‘iron sharpens iron,’”” Hallmark
said. “Our agents learn from each
other, support each other, and hold
each other to a high standard.”

Hallmark said the company is
also focused on growth, welcom-
ing agents who are committed

to professionalism, integrity and
continuous improvement.

At its core, the RE/MAX approach
to real estate remains relation-
ship-driven. “Our job is not just to
get to the closing table,” she said.
“It’s to guide our clients, protect
their investment and help them
make confident decisions.”

The most meaningful measure of
success is simple: “When pro-
fessional REALTORS® around the
globe trust us and refer their clients
to us, that speaks volumes about
the level of service we provide.”

“The RE/MAX hustle is real,”
Hallmark added.

RE/MAX Platinum in Decatur, 1707
Sixth Ave. SE, and Athens, 114 N.
Jefferson St., remain focused on
what has always set them apart:
experience, integrity and a com-
mitment to serving clients at the
highest level.

To find out more call 256-351-9180.
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on Thursdays
for Senior’s
Day

685467-1

Celebrating Our
25th Year!

HIGHWAY 31 N, HARTSELLE

BUY HERE, PAY HERE!

$100 to $200 A WEEK

Includes 24K mile / 24 mo. warranty
on all financed vehicles (except diesels)

WAC with full coverage insurance required

Private Apartments

256-751-3654
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We’d love to show you our facility
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1707 6th Ave SE
(Next door to Java Jaay Cafe and Big Bob Gibson Bar-B-Q)
256-351-9180
Go to: https://www.remax-platinum-al.com/
to see all of our listings
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Senior-Approved

Liestyle & Value

Every day is an adventure, and everything
.including peace of mind!

- Age and Income Based - Activities
+ Convenient to Shopping, Medical, and Entertainment
- Utilities, Cable and Wifi included - Social Connections

Senior Apartment Homes Available
Call or stop by to see if you qualify.

is included..

Presbyterian Towers | jjii "
1824 Presbyterian Drive, SW ~y
Decatur, AL 35603
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256-350-3323

686008-1

256-340-2370 - reach256.com

673813-1
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