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WHERE THE BUSINESS COMMUNITY MEETS

City council candidates weigh in on business incentives
By Pam Zubeck

I
n 2019, city council voted to extend 
its first and largest direct subsidy to a 
corporation when it approved $16.2 
million in sales tax breaks over 25 

years for Scheels All Sports, a retailer that 
built a superstore on the city’s Northside.

The North Dakota-based company’s 
store, scheduled to open March 27, rep-
resents an $84 million investment in 
land, the building, furniture and equip-
ment. It’s also forecast to bring in $53 
million in net new city tax revenue over 
25 years beyond the subsidy and create 

400 jobs with an average annual salary 
of $46,250.

Not everyone supported the incentive. 
Councilors Andy Pico, who’s since re-
signed to take a state House seat, and Bill 
Murray voiced concern that the unprec-
edented benefit would place competitors 
at a disadvantage to Scheels, which has a 
track record of exacting tax benefits from 
cities where they build mega-outlets that 
feature Ferris wheels and aquariums.

Bob Cope, the city’s economic devel-
opment officer, acknowledged the incen-
tive’s approval would pave the way for 
similar requests from retailers and hotels 

for new construction or expansions.
So far, that hasn’t happened — but 

then, the city has been struggling to 
survive in a business climate restricted 
by the COVID-19 pandemic.

In the recent past, the city has given 
much smaller sales tax breaks to an en-
gineering and equipment manufacturer, 
an orthopedic medical device manufac-
turer, and a communications technology 
company. Usually the incentives hinge on 
job creation or generation of tax revenue.

But the jobs don’t always stick around. 
The most famous example of this was a 
$200,000 incentive in 2005 given to tool 

maker Western Forge. It closed its Springs 
operation in early 2020 and laid off more 
than 160 workers.

Cope said the city doesn’t have a slush 
fund to offer large cash rewards to compa-
nies that move here or expand. But it can 
waive sales and use tax — taxes paid on 
materials purchased elsewhere but used 
here — which can be as good as cash.

We asked city council candidates, 
who are vying for six district seats on 
the nine-member panel in the April 6 
election, to explain their positions on in-
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A rock and 
a hard place

By Heidi Beedle

W
ith record home prices and a 
demand for new homes that is 
outpacing the available supply, 
the Colorado Springs housing 

market is proving to be something of a dou-
ble-edged sword for some developers. While 
new developments are expanding in northern 
Colorado Springs due to the efforts of Cordera 
and Wolf Ranch, and Southeast Colorado 
Springs is enjoying renewed interest from 
developers and the Urban Renewal Authority, 
Westside developments often face intense op-
position from existing neighbors and residents, 
who live in some of the Springs’ oldest neigh-
borhoods and resist attempts at the kind of 
urban infill projects promoted by PlanCOS, 
the city’s master planning document.

Jacilyn Evans is confronting the unwelcome 
possibility of new development on her doostep.   

“A couple weeks ago a sign was posted on 
Wheeler [Avenue] saying there was a propos-
al for 170 attached single-family homes for 
the field,” said Evans, whose property abuts 
a 19.66 acre lot on the Westside. “This field is 
at the bottom of the hill at 26th Street. 26th 
Street actually lines the top of it where it goes 
and turns into Lower Gold Camp [Road]. You’d 
think, for the most part, a good chunk of it 
you wouldn’t be able to build on. It would cost 
way more money to try to get level ground 
than what you would make or what you could 
sell on it. We were really surprised about the 
number of homes they were hoping to put 
in there. It’s not flat terrain by any means.”

See Rock page 4
Westside developments often face intense opposition from existing neighbors and residents.
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