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Buying? Improving?
We can help.

KII‘Sl‘IE Ann Todd Terry
ladonisi Dow Aldrich Daniels
Residential VP/Senior Residential Residential AVP/Residential
Loan Originator Loan Officer Loan Officer Loan Officer
NMLS #2483898 NIILS #503934 NMLS #493657 NMLS #493674

Whether you're a first-time home buyer or you're making improvements to your current home,
Woodsville Guaranty Savings Bank is here to help.
From pre-qualification through closing, our lenders have the experience and know-how to help you reach
your goal, and our local decision-making means you'll be decorating in no time.

Call or visit us to get started today.

WOODSVILLE

arant

SAWNGS ‘

Personal & Business Banking | Online Mortgage Center | Mobile Banking

Q-

Woodsville | Piermont | Lishon | Littleton | Lancaster | Plymouth | Franconia | Hanover (LPO)
theguarantybank.com | Toll Free: 800-564-2735 | NMLS #460588 | Just like you  fpic =2




Joe’s Cond, Danvitle, Vermenl

Here s a beautiful year-round home on the serene second pond of Joe's Pond. Nestled
towards the end of a private dead-end road, this half-acre lot with southern exposure
has a lange lawn, lilacs, flowers, and stunning lake frontage. As you step inside the main
house, you'll be greeted by o warm and Inviting entryway thot leads info an open living
areq, seamlessly connecting the kitchen, living reom, dnd dining ream. The expansive
windows ofter breathtaking water views, creating o perfect blend of indoor and ‘cutdoor
kiving. The main level feaiures o cozy bedraom ond a full bath, while upstairs you'll find
two additional bedrooms, another full bath, plus an office space on the landing. Across
Otis Drive, the detached two-cor gorage howses a charming in-law apartment with 1-2
bedrooms, a kitchen, and a living room. There's also @ bonus room above the garage,
ideal for various uses such as extra sleeping space, office space, and It hos a great vew!
This property Is perfect for thoae who love to spend their days boating, fishing, swimming,
and mare. After a fun-filled day, rinse off in the outdoor shawer and enjoy d BBO dinner
with friends on the open deck. Very close to the roll trail For biking, hiking ond
snowmobiling. Joe's Pond is know for it's happy social community. This is truly o complete

Horthaast Kingdom loke-life package.
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TIMSCOTTREALESTATE.COM

BO2.748.8000 - brokeratsrevi.com

725 Railroad Street

1. Johnsbury, VT
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The Spring
Market Is Here! |

Now is the time to talk with a Begin Realty agent

who can help sellers and buyers navigate the Real EState & Home
changes in today’s real estate market. Im provement G u |de
Call, text, email, find us on d}e web or on ADVERTISING DESIGN ADVERTISING SALES
Facebook! We are here to work with you and look Brooke Robinson-Miller Julie Poutre,
. ® c 0 Mike Gonyaw Mike Gonyaw
forward to being your Realtors® of choice! Todd Smith
COVER DESIGN PUBLISHER
Mike Gonyaw Todd M. Smith

A PUBLICATION OF THE CALEDONIAN-RECORD
PUBLISHING COMPANY, INC.

Rosemary Ernie Kerry Emily Dave
802-535-7514  802-274-1399  802-274-8849  802-274-1826  802-274-0747 190 Federalgtﬁinzg;diiﬁfhi’jligzrgsggry,VT05819

(o) Start your | CONTACT US
S &= search here. el |~ Advertising: adv@caledonian-record.com
= e e News: news@caledonian-record.com
® St. Johnsbury * 802-748-2045 « www.beginrealty.com Phone: 802-748-8121
= Web: www.caledonianrecord.com
Q
“L ly hel, ly”
: et our famzily help protect your famaily
a
Q

Owners Mike & Jenn Barrett are proud to be a family owned and operated
independent insurance agency. We will work to identify your risks, and will
recommend the insurance solutions that best fit the needs of your family.

Home | Auto | Farm | Life | Business
Workers Compensation | Flood
Motorcycle | ATV | Snowmobile

< > BARRETT
=)\

229 Portland St, Suite 101, St. Johnsbury, VT 05819
(802) 748-5224 | info@thebarrettagency.com

fr__\

"Get an online quote for your home and auto!"
www.thebarrettagency.com

£ lin[Af : (5

From Ieft standing, Johanna, Mike, Kim, Anita, Kari & Jenn (seated)
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MORTGAGE SERVICES

N

b

In life, there may be unexpected bumps in the road. Work with a
local bank that can move quickly and make the process smooth.

- 800.753.4343
U"IOH Bank 60.UBLOCAL.COM/MORTGAGE
VERMONT | NEW HAMPSHIRE Member FDIC @Equal Housing Lender

MORTGAGES | CONSTRUCTIONS LOANS | RENOVATION LOANS | HELOC LOANS | LAND LOANS
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How to boost home value before selling

eople considering buying
or selling a home are facing
a unique market. The real
estate market has been
in flux for several years, and high
interest rates have made it more
expensive to borrow.

The Mortgage Bankers Association
is projecting that 30-year mortgage
rates will level out to 6.5 percent for
the forseeable future. That means
that Eeople who have been waitin
for changes in the real estate market
could be disappointed, and hesitant
buyers may finally just bite the bullet
and buy even if mortgage rates are
not where they hoped they'd be in
2025. Homeowners with properties
they are considering listing for
sale would be wise to make certain
changes that will help garner the

FARM

best prices from buyers.

Make kitchen and bath
improvements

The kitchen is the heart of many
homes. Real estate agents may
recommend that homeowners make
minor to moderate kitchen upgrades

*NEW*
High-back
Deep
Seating!

In stock &
Special
Orders

available.

like resurfacing cabinets, uggrading
countertops and changing fixtures
or hardware to give the room an
overhaul.

Homeowners also should look
to bathroom updates as smart
investments that can improve
home value. Katie Severance,
author of The Brilliant Home Buyer,
characterizes kitchens and baths as
"money rooms" that add the most
value to a home.

Declutter the home

Homeowners should clean
out items they no longer need.
Decluttering can make a space
feel bigger, which is beneficial in a
market where open concept floor
plans remain popular among home

R. PLASTIC =——
RODUCTS ——

286 Waits River RD Bradford, VT 05033
800-222-9316 www.vermontgear.com
Mon-Sat 8:30-5:30, Fridays till 8 PM
Closed Sundays & Major Holidays.

wes excafes sustainable outdoor living

Recycled Plastic, outdoar furniture
all weather, 20+ yr warranty, for all
your outdoor activities!
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buyers.

When buyers walk through
a prospective home, they
want to envision themselves
living there, something that
is more easily done if the
home isn't overrun with
the current homeowner's
belongings.

Get to painting

Painting a home is a cost-
effective renovation with
a lot of oomph. Freshly
painted rooms appear clean
and updated, says HGTV,
and that can appeal to
buyers. Homeowners should
choose neutral colors to
accommodate the widest
array of potential buyers.

Improve the landscaping

The exterior of a home
is the first thing potential
buyers will see as they
roll up to view a property
or look at a listing online.
Homeowners should start

by evaluating and enhancing
the landscaping. Ensure the
lawn is well-maintained and
add plants that provide color

without a lot of maintenance.

Expand usable space

Homeowners can think
about adding to the usable
space in a home. This
translates into finishing
basements or attics or even

converting garages to rooms.

Or it may involve adding a
three-season room.

Homeowners can consider
a number of improvements
to increase the resale value
of their properties.

6.7%

of U.S. consumers will hire
a Real Estate Agent. That's

$57,486,000,000"
in annual spending!

Home renovations are wildly popular, and
Ehat popularity can be traced to a number of
actors.

Some homeowners renovate their homes with their
own comfort in mind, while others do so to improve
the resale value of the fproperty. For those in the latter
roup, a recognition of renovations that yield the
ighest return on investment may help them decide
which projects to pursue. According to the housing
market research and analytics firm Zonda Media, a
garage door replacement offered the highest return
on investment in the American real estate market
in 2024, earning a whopping 194 percent return
on homeowners’ initial investment. An entry door
replacement with steel door offered the second best
ROI at 188 percent of homeowners' initial investment,
while replacing siding with stone veneer was third on
the list with an average ROI of 153 percent.

COUNSELOR SESSIONS!| JUNE™M7-19 &glULyY; 27.JAUGUS Tl

-

CANMPER SESSIONS (| JHE 28=AVEUST ¥
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" FULL DETAILS AT
KINGDOMCAMPS.COM
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he phrase "bigger is better" has endured

for quite some time. Though it may be

impossible to pinpoint precisely who

coined the phrase, its lesson that larger
things tend to be more valuable than smaller
alternatives is applicable in numerous situations.
But no adage is applicable to every situation, and
in some instances people may find that bigger is
not better.

Downsizing is an approach many individuals
consider after turning 50. Parents who are empty
nesters and others nearing retirement may wonder
if the time is right to downsize from their current
homes. Though that's a strategy millions of
people have adopted over time, the decision is
not always so simple. Individuals over 50 who
are trying to determine if downsizing is right for
them can consider a host of factors before making
a decision.

We Specialize in

ASPHALT
DRIVEWAYS

Paving * Sealcoating

COMMERCIAL
MUNICIPAL
RESIDENTIAL

PAVING & SEALING INC.

Crack Filling * Line Striping
Gravel » Stamatt Projects

is right to downsize

- Monthly housing expenses: Before downsizing
their homes, individuals should determine just
how much they're currently spending on housing.
Individuals who have fixed rate mortgages likely
know the amount of their monthly mortgage
payment, but what about maintenance? Home
maintenance expenses fluctuate, but a careful
examination of the previous 12 months'
expenditures can give homeowners an idea of
just how much they're spending to maintain their
properties. The number may be eye-opening, as
Thumbtack's "Home Care Price Index" released
in the third quarter of 2024 revealed that the
average annual cost to maintain a single family
home reached an all-time high of $10,433. If
such expenses are preventing homeowners from
building their retirement nest eggs, then it might
be time to seek alternative housing.

- Real estate prices: Real estate prices have
skyrocketed in recent years, which can be both
good and bad for current homeowners considering
downsizing. Many people who downsize look

to move from a single-family home into a
condominium, where maintenance tasks are
typically handled by a homeowners' association
(HOA). Such communities typically charge HOA

fees, which can be minimal or considerable. In
addition, the price of condominiums has risen
in recent years, with the lender New American
Funding reporting in early 2024 that the median
sale price of a condo reached $341,000. So
homeowners who want to downsize their homes
may end up taking most of the profit from selling
their current properties and reinvesting it in a
costly condo. Some may deem that worthwhile,
while others may find the cost savings of
downsizing in the current market are negligible.

- Emotional attachment: Downsizing may be
considered with cost savings in mind, but it's
important to consider your emotional attachment
to your current home. Many homeowners over 50
raised their families in their current homes, and
letting go of a property where so many memories
were made can be difficult. Homeowners who
are not prepared to move on from properties

that are meaningful to them and their families
can consider additional ways to downsize their
financial obligations.

Downsizing is something many homeowners over
50 consider. Any decision regarding downsizing
is best made after considering a range of
variables.

PARKING LOTS
& ROADWAYS

Call or Email For Free Estimates ... Fully Insured and Licensed

BROWN’S DRIVEWAY

802-744-9984

brownseal@comcast.net
Visit Us on Facehook




SPRING, 2025

THE RECORD

What renters
can do to secure
their financial
futures?

enting an apartment or a home is

convenient for people just starting out

in life who may not have ample savings

or a high enough credit score to secure
a mortgage. Renting also may be necessary for
individuals who have been priced out of a real
estate market that has remained high over the last
several years.

Though conventional wisdom may suggest renting
is a poor long-term investment, there are certain
benefits to renting. In addition, renters can look to

various strategies to solidify their financial futures.

- Grow your credit score. Renters can ask

a landlord to use a resource like Experian's
RentBureau to report their payment timeliness.

A positive rental history that is reported can help
renters improve their credit scores. A landlord
needs to be signed up with a rental payment
service that works with Experian for this data to
be posted. In addition to this, renters should make
sure to pay off credit card balances in full each
month and make loan payments on time, which

Modular &

can positively affect their credit rating.

- Build an emergency fund. Establish a fund
that contains at least three to six months' worth of
living expenses to provide a safety net in case of
unexpected events. This may help renters avoid
debt that can take years to pay off.

- Contribute to a retirement account. Put a
portion of money toward a 401(k) or an IRA even
if you are renting. Find out if your employer will
match contributions. Retirement accounts with
sizable balances can provide a safety net whether
you rent or own your home.

- Stay apprised of local real estate trends.
Monitor current market conditions and use that
knowledge to negotiate lower lease payments
if the market suggests you're overpaying. If

a landlord is unwilling to negotiate, consider
moving at the end of your current lease.

Renters can take steps to secure their financial

futures even if they never end up buying a home
of their own.

Working
Together

Manufactured -

Homes

802-274-8984

We Build Any
Floor Plan
Turn Key

Modulars &

Manufactured

ertain
Coe / 9ia o
are more KN w

likely to draw
the interest of
prospective
buyers

when a house goes on the market. When
that day comes, many realtors and
homeowners rely on staging to make

a home as attractive as possible during

an open house or appointment viewing.
According to a 2019 report from the
National Association of Realtors, staging
the living room is most important

for buyers, with 47 percent of buyers
indicating a well-staged living room

had an effect on their view of the home.
The owner’s suite (42 percent) and the
kitchen (35 percent) were found to be
the next most important rooms to stage.
Though the report is generally concerned
with selling a home, the conclusions in

the report are something renovation-
minded homeowners can keep in mind. If
prospective buyers are most impressed by
well-staged living rooms, owner’s’ suites
and kitchens, it stands to reason that those
same rooms, when well-designed and
recently renovated, will elicit a similarly
positive reaction if homeowners ultimately
decide to sell their homes in the future.

EXCAVATING

=
MODUIAR
CONSTRULTION

CAPES « RANCHES « TOWNHOUSES ¢« MULTI-FAMILY DWELLINGS
DISCOUNTED PRICE ON TURN-KEY PACKAGES

LOW PRICES GUARANTEED!
MORGAN2218@YAHOO.COM
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How to upgrade your hometo
accommodate modern living

to put their personal stamps on a

property. In addition to choosing a
color and design scheme that fits a particular
aesthetic, homeowners may want to outfit
their homes with various features that can
make them more accommodating to modern
living. Homeowners can use these ideas as a
springboard for remodeling projects designed
to modernize
their homes.

R emodeling projects allow homeowners

- Open floor plans: Open floor plans

remain coveted characteristics of modern
home architecture. An open layout enables
occupants to feel like they are enjoying spaces
together without having to be on top of one
another. Since sightlines are not obstructed
in open floor plans, homeowners can enjoy a
cohesive design style across each level of the
home.

- Eco-friendly features: Eco-friendly
features modernize homes and may even earn
homeowners rebates from the government.
From positioning rooms to take advantage

of natural sunlight to using environmentally
responsible materials throughout a home,
modern homes can function with a much

smaller carbon footprint than older structures.

- Smart home technology: A smart home is
equipped with appliances and other devices

that can be controlled remotely,
typically from a phone or computer
connected to the internet. Investopedia
notes that smart home technology
offers homeowners convenience and
cost savings. Smart home technology

is available across a wide range of budgets,
ranging from thousands of dollars for a
complete home automation to roughly $100
for a small change like a smart thermostat.

« Accessibility features: A home that can
grow with its residents is advantageous.
When choosing renovations, features like
slip-resistant flooring, stylish grab bars and
low-threshold or barrier-free showers can
enable homeowners to age in place more
comfortably.

- Dual owner’s suites: Dual owner’s suites
can be an asset for couples who choose to
sleep separately. The Sleep Foundation says
individuals choose to sleep in different rooms
for a variety of reasons, notably reduced
sleep interruptions and improved sleep
quality. Plus, an extra bedroom can come in
handy when one person is ill or in the event a
partner snores. Rather than one person in the
relationship getting the “lesser” space, certain
homebuilders now offer plans for dual owner’s
suites so both people get the features they
desire in a bedroom.

- Three-season room: Many homeowners
aspire to bridge the gap between the indoors
and outside. Three-season rooms help
transition from the yard to the interior of a
home, and offer a touch of nature without the
bugs or unpleasant elements.

A number of home improvements can bring
homes up to the standards
of modern living.

1.7%

of U.S. consumers will hire
a General Contractor.
That'’s $204,204,000,000*
in annual spending!

Second Floor Office Suite, 3 rooms, co-working space,
100% ADA compliant, high speed fiber, 2 bathrooms with shower,
plenty of off-street parking. Smaller 2-3 room suites available.
Beautiful, spacious grounds.

OFFICE SPACE FOR LEASE
Emerson Falls Business Park, St. Johnsbury, VT

Contact
IMPEY VERMONT
REAL ESTATE
~ 802.748.8993

Locate your company to Vermont beside the historic Emerson Falls and
Sleepers River where you can picnic, fish, take walks or run during breaks.
High speed fiber on site. 400 to 4000 square feet available. Will build to
suit — price based on space required, utilities except internet included.

mpey’s Vermont Real Estate

177 Western Avenue, St. Johnsbury, VT * 802-748-8993 * impey-vermont-realestate.com




SPRING, 2025

THE RECORD

11

a roller coaster ride over the past few years.
Historically low interest rates coupled
with a surging interest to move to communities
with more outdoor space during the height of the
pandemic led to a lot of movement and inventory
— as well as some of the highest home prices in
some time.
The tides have started to change in recent months,
as the housing market has been tepid at best since
interest rates have increased. In the week ending
August 24, 2023, the national average 30-year
fixed mortgage rate pushed to 7.23 percent, while
the National Association of Realtors said the
median existing-home sales price was expected
to surpass the all-time high of $413,800. The
stagnation of the market is caused by high interest
rates, sellers not wanting to budge on prices,
individuals wanting to sell but not being able
to afford other homes, and a general decline in

The real estate market has been something of

Luxury features buyers desire

inventory related to each of these factors.
Individuals who are in position to buy right now
may be more selective in what they are seeking in
homes, particularly if they’re spending top dollar.
Current homeowners planning to put their homes
on the market may want to consider these five
luxury renovations to set their properties apart.

1. Smart home features: It’s now common

for new home builders to include smart home
technology when building. Advanced home tech,
like facial recognition for doors, intuitive home
assistants, smart lights and outlets to control
appliances from a smartphone app, and similar
offerings can make a home more attractive.

2. Modern open floor plans: Even though there
has been some shift to buyers wanting homes with
delineated borders, most still are drawn to those
with open concepts. Those who are selling may
want to investigate where they can open up rooms
or take down walls to recreate these features.

3. Outdoor kitchen: A luxury indoor kitchen

is still a major draw for buyers, but increasingly
people are seeking properties that also maximize
outdoor entertaining spaces. Having an outdoor
kitchen with built-in grill, sink, counters for food
preparation, and a refrigerator or wine chiller
may be coveted. When an outdoor kitchen is near
amenities like a spa, grand patio, pool, and

other outdoor living spaces, the home really will
beckon buyers.

4. Upgraded owner’s suite: An owner’s suite

complete with luxury spa bath, walk-in closet
with built-in storage, sitting area, and potentially
access to an outdoor space will win raves with
buyers.

Selling a home today is a bit more challenging,
but luxury home features can tip the scales in
sellers’ favor.

Home buyers
must confront
a host of
variables in
the best of
times, but in
recent years
buyers have
been forced to
contend with
areal estate
market marked
by a significant increase in home prices.
According to the Federal Reserve Bank of
St. Louis, the median home sales price in
the third quarter of 2023 was $431,000. That
marKks a significant increase since the start
of 2020, when the median sales price was
$329,000. That 31 percent increase in a little
less than four full years can be traced to a
host of variables, not the least of which is the
global COVID-19 pandemic, which officiall
earned that designation in early March 2020.
But the rise in home prices is not as recent a

henomenon as some may think. In fact, data

rom the Federal Reserve Bank of St. Louis
indicates the median home sales price rose
by 576 percent between 1980 and the third
quarter of 2023.

Did You

KNOW

Passumpsic Bank is here to help you uncover
new homeownership opportunities and help

with all your financing needs.

You have options.

Whether you're buying a home or refinancing, we
offer a variety of mortgage products and programs —
and will be here to guide you every step of the way.

To contact a Universal Banker please
give us a call at 800-370-3196, or visit
passumpsicbank.com/mortgages-loans/mortgages
to learn more.

w Passumpsic Bank

www.passumpsicbank.com | Member FDIC. Equal Housing Lender 2

11 Locations in the Northeast Kingdom of VT, Central VT and Northern NH
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HOW TO AFFORD A HOUSE
ON YOUR OWN

en you're saving for
your first home, it's
natural to wish for a

helping hand. It might even feel
like everyone else is getting

a check from Mom and Dad.
But if you don't have a financial
head start, where should you
begin?

THE GOOD NEWS:
Homeownership isn't just
for the lucky few with a
windfall. In fact, most first-time
homebuyers don't wait for
one. According to the National
Association of Realtors, only
one in four first-time buyers
used a gift or loan from family
or friends to fund their down
payment.

If you don't have gift money
to help buy a house, you're
not alone. Here's your guide to
getting it done.

Stop the mental doom loop

From high prices to
mortgage rates, there's a lot
that feels unfair in today's
housing market. Scrolling
through a social feed full of
success stories can add to
feelings of guilt and shame,
says Rahkim Sabree, a financial

therapist and accredited
financial counselor.

“Too often, especially with
social media, we start kind
of getting whisked away in
the possibilities of what can
be — and that's when we start
comparing our journeys to
other people's,” he says.

The solution: Focus on your
own values and priorities. After
all, social media only shows
someone’s highlight reel.

“We don't know what it is
that they have had access to,
what kind of debt they had
to go into and what longevity
looks like, unfortunately, in their
purchase,” Sabree says.

It may sound simple, but a
can-do attitude can be a major
power move. Once you're in the
right headspace, try an online
calculator to see how much
house you can afford. With a
realistic budget, you can move
from planning to action.

Assemble your squad

You don't need a big check
from your parents — but you
do need a team of homebuying
pros to have your back.

If the whole process seems
overwhelming, start with a
housing counselor certified by
the U.S. Department of Housing
and Urban Development (HUD).
Anyone can benefit from their
advice, especially buyers with
credit challenges or a history
of bankruptcy. HUD-certified
counselors are available for
free or at a low cost.

Next, find an experienced
buyer's agent who knows your
local market. A great agent can
spot a deal fast and hustle to
get your offer accepted.

Then, find your mortgage
matchmaker. Get pre-approved
with at least three lenders to
make sure you're getting the
lowest interest rate.

Another option: Have a

7\’”&\

Schedule a
pressure-free
consultation to

Reacely to
dotwresize”?

discuss your options
in the current market.

l tf

mortgage broker shop around
for you. Brokers charge a

fee, but they have access to
wholesale pricing and can
often negotiate a lower rate
than you'd find on your own.

Boost your budget

It's no secret: There's free
money up for grabs for first-
time homebuyers. If you don't
look into down payment
and closing cost assistance
programs, you could be leaving
thousands of dollars on the
table.

Start by looking at state
housing agencies, local
governments and nonprofits.
Other sources include your
employer, labor union or
mortgage lender. Most money
is set aside for first-time buyers

6.4790 StoneCrebtPropertlesVT‘fz)m
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with incomes below the area median,
but some programs welcome repeat
buyers or higher earners.

Arica Rucker, broker owner with
Century 21 Rucker Real Estate in
Charlotte, North Carolina, says most of
her buyers don't have family gifts, so
they're excited to discover they can get
a financial boost.

“They're in disbelief," she says. “But
then we run into the reality of them not
really having money saved for the out-
of-pocket expenses.”

The lesson: Even with down payment
assistance, you'll still need cash on
hand once you go under contract. Have
money saved for upfront expenses like
your earnest money deposit, home
inspection or moving costs.

Get creative

To shag a deal, consider less common
options like short sales or foreclosures.
If you're up for the responsibility of
being a landlord, you can look into
“house hacking” an investment property,
like a live-in duplex. These are all
more complex transactions, but an
experienced agent and loan officer can
coach you through it.

Some creative financing options are
riskier than others. Your homebuying
squad can also help you understand the
pros and cons of borrowing from any
retirement funds you have saved, like a
401(K).

“Ideally, you would not touch that
money," Sabree says. “But in a situation

| ﬂﬁ@ @Spring CleaningJ

Get rid of the
winter sand

where an individual doesn't have
access to gift money and they need to
be creative around how to make the
acquisition, certainly that's something
that they can do."

Stay centered

Focus on your own journey, not
someone else's. Gift money helps, but
it doesn't guarantee an easier path. An
inheritance can come with the massive
weight of grief. A gift from living relatives
can come with its own challenges, like
blurred boundaries or an uneasy feeling
that you “owe" the giver.

Instead, take charge of what you can
control: Getting scrappy to reach your
savings goals.

“Get a plan, write it down, make it
specific,” Rucker says.

Sabree, who specializes in
overcoming financial trauma, says it's
normal to shut down when you feel
overwhelmed. In a state of despair, you
might even convince yourself it's foolish
to want to buy a house at all.

Instead, when emotions run high,
show yourself some compassion and try
to stay focused on your goal.

“Make sure that you're grounded in
the now, right?" he says. “Make sure that
you can feel the floor beneath your feet.”

Don't dwell on the gift you didn't get.
You haven't missed out — you're just
getting started.

--By Abby Badach Doyle, Nerd Wallet

e

with the best

'*».\“
tool for the job!
POWER BROOMS
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CHIPPERS
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The term “cozy”

appeared in 35 percent
more real estate listings
in 2024 than in 2023.

Wood could be having a moment among modern
home buyers. According to the real estate
experts at Zillow, the term “cozy” appeared in 35
percent more real estate listings in 2024 than in
2023. Though various components can help to
create a cozy vibe inside a home, wood has long
been a go-to material when interior designers
attempt to add warmth to a property. The home
renovation experts at Houzz also cite wood-
infused architectural warmth among its 10

most popular home trends in the coming year.
Homeowners who want to capitalize on this
trend before putting their homes on the market
or those who simply love the idea of adding
more wood-based warmth in their homes can
consider installing ceiling beams, wood wall
paneling or even wood trim throughout their
homes.
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Perma-Chink Products for Log Homes
www.goodridgelumber.com

Goodridge Lumber

Quality Lumber
& Service Since 1974

White cedar from Vermont’s
Northeast Kingdom!

From the time cedar logs
enter the sawmill yard until
they leave as finished products,
the Goodridge family are all
actively involved in the
manufacturing process and look
forward to assisting you with
your white cedar project.

183 Bailey-Hazen Road East
Albany, Vermont

802-755-6298

Superior Cedar Products & Services

renovations that
provide a strong
return on investment

enovations that make
Rhomeowners and residents

of a home happy are always
worth the investment. Though
it’s certainly true that projects
that create more functional,
usable space and add comfort
and convenience are worth the
price, such renovations are even
more beneficial if they provide

a good return on homeowners’
financial investment. Returns
are often cashed in when
homeowners put their homes
up for sale, and each year
Remodeling magazine releases
its “Cost vs. Value Report,”
which considers a wealth of
data across the United States to
determine which renovations
return the highest percentage
of homeowners’ financial
investment. According to the
“2024 Cost vs. Value Report,”
the following are five projects
that provide a strong return on
investment (ROI).

1. Garage door replacement:
The average job cost for this
roject is slightly more than
4,500 but the project is valued
at $8,751, providing an especially
high 194 percent ROL

2. Steel door replacement:
Remodeling magazine notes that
a steel entry door replacement
is worth double what it was
worth in 2023. This project

6 (,}“AT'NGO
FRED'S
T ENERGY :5 :
YOU'VE GOT A FRIEND AREEE

LOCALLY OWNED & OPERATED SINCE 1973

Integrity, dependability, and consistently putting
customers first has established Fred’s Energy as
Northern Vermont’s Premier Energy Company.
We've set the standard in top-quality, plumbing,
heating, air conditioning, and fuel delivery services.
With over 100 licensed, experienced and friendly
professionals, we're your best choice for reliable,
year-round comfort!

Call today for a free, no obligation quote!

FRED'S

DERBY LYNDONVILLE
802.766.4949 802.626.4588

MORRISVILLE
802.888.3827

Visit CallFreds.com for our Springtime Specials!
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offers a 188 percent ROI on an
average investment of $2,355.

3. Manufactured stone veneer:
A manufactured stone veneer
is a man-made product that
appears as if it's natural stone.
Many homeowners prefer
manufactured stone veneer

to natural stone because of

the price, as the former is less
expensive and easier to install,
which means lower labor costs
as well. The comparatively low
cost of manufactured stone
veneer is perhaps one reason
why it averages a roughly 153
percent ROI on an average cost
of just more than $11,000.

4. Grand entrance upscale
(fiberglass): Few things are as
awe-inspiring as an impressive
entryway, and upgrading to a
grand fiberglass entrance door
provides a 97 percent ROL
Components of these entryways
can vary, but Remodeling
magazine notes the project
may entail removing an existing
entry door and cutting and
reframing the opening for a
larger with dual sidelights.

5. Minor kitchen remodel:
According to the “2024 U.S.
Houzz & Home Study” from
Houzz Research, kitchens
were the most popular rooms
to renovate in 2023. There’s
no denying the appeal of a

Four
[ME Seasons

newly renovated kitchen, and
homeowners considering

such a project may be happy

to learn that a minor kitchen
remodel that costs an average
of around $27,000 provides

a 96 percent ROI. Bankrate.
com notes that minor kitchen
remodels typically keep the
current kitchen design, size and
layout intact, but these projects
may involve painting walls,
refreshing backsplash, replacing
lighting and plumbing fixtures,
and changing cabinet hardware
and facades.

Home renovations that provide
a significant ROI can make
homeowners happy once a
project is completed and even
happier when the day comes to
put a home up for sale.
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ST. JOHNSBURY ACADEMY

THE SJA EXPERIENCE

WIND REATMENTS & HOME FURNISHINGS

The mission of the Fine Arts department is to offer instruction,
resources and a culture that inspires students to develop artistic
awareness and proficiency by providing a professional environment
and a comprehensive curriculum in the visual and performing arts. We
believe that the exploratory creative process encourages cognitive
growth and builds creative problem solving skills that promote
resilience and flexible thinking.

Our courses are intended to equip students with the creative skills
necessary for pursuing successful careers in the fine arts or any other
field that values innovative thinking.

To learn more about St. Johnsbury Academy and
develop your creative skills, scan the QR code,
contact the Admissions office at admissions@
stjacademy.org, or visit us on the web at
www.stjacademy.org.

Projected timelines for
popular renovation projects

enovations help
Rhomeowners customize

their homes to align
with their needs and wants.
Remodeling may be necessary
to replace outdated fixtures
and features, address mistakes
previous homeowners may
have made, or to make a home
more functional.
Homeowners often find it
beneficial to hire professional
contractors when they have
work to be done around the
house to ensure the job gets
done to code and to their
satisfaction. Timelines for
home remodeling projects vary
depending on a
number of variables, including
the size of a crew as well as the
scope of the project.
Once a project commences,
the timeline can feel endless.
The following are estimates of
timelines for top remodeling
projects to give homeowners
an idea of how long their

E
:

renovation projects may last,
courtesy of Renofi, a company
that provides a lending
platform leveraged by credit
unions nationwide to offer
loans to consumers.

¢ Kitchen: There are a lot of
moving parts to a kitchen
renovation, involving the
services of electricians,
plumbers, structural experts,
and even interior design
professionals. Not to mention
the needs of craftspeople who
can make custom cabinetry and
countertops. Kitchen remodels
can take anywhere from six to
12 weeks.

ST ]OHNSBURYACADEMY

' Wm

i

THE SJA EXPERIENCE

The Career and Technical Education department prepares students for
both post-secondary education and the world of work. We provide
educational opportunities covering industry-specific skill training and
credentialing, general employability skills, academic and career skill
integration, and personal enrichment to students from high schools
across the region. Our students are prepared for current and future
educational and workplace opportunities through hands-on learning,
authentic workplace experiences, and classroom instruction.

These courses provide important benefits to students including career
awareness and exploration, applied learning of academic skills, and an
array of other outcomes, such as positive habits of mind, strong
thinking skills, and the opportunity to learn about oneself and others.

To learn more about St. Johnsbury Academy and
learn a new skill, scan the QR code, contact the
Admissions office at admissions@stjacademy.

org, or visit us on the web at
www.stjacademy.org.
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* Bathroom: The process of a
bathroom renovation typically
involves demolishing the

old bathroom, removing old
fixtures and starting from the
ground up. As with a kitchen
remodel, bathroom jobs
require the services of different
professionals. That is why
homeowners can expect three
to 10 weeks for a bathroom,
depending on the scope of the
project.

* Finishing a basement:
Finishing a basement can add
valuable living space to a home.
Establishing a home theater
space or man cave may require
installing framing, insulation,
utilities, drywall, flooring, and
any additional needs if the
finished basement will have

a bathroom or necessitate

additional plumbing. A finished
basement project can last one
to two months. But the good
news is that typically the rest
of the house is livable while the
work is being done, so residents
will not be disrupted.

* Whole home remodel: Hogan
Design & Construction says
that a whole house remodeling
project can take anywhere from
16 weeks to

24 weeks. More involved
projects

can take longer.

Remodeling a home often
involves a considerable
investment of time and
money. Knowing how

long a homeowner will be
inconvenienced by the

work can help the household
plan accordingly.
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his spring homebuying
season is shaping up
to be more favorable
for home shoppers
than it's been in recent years
— as long as they can afford to
buy.

Home prices are rising more
slowly. Mortgage rates remain
elevated, but have been mostly
easing and could be headed
lower if the U.S. economic
outlook continues to darken
over the Trump administration's
widespread tariffs, which have
rattled financial markets and
stoked fears of a recession.

Most importantly, the
number of homes on the
market is up sharply from a
year ago.

While the inventory of
homes for sale nationally is still
low by historical standards,
active listings — a tally that
encompasses all homes on the
market except those pending
a finalized sale — surged 28.5%

Brett J Gale, Agent
1033 Broad Street
Lyndonville, VT 05851
Bus: 802-626-8651
brett@brettgaleinsurance.com

State Farm Florida Insuran:

1708136

last month from a year earlier,
according to data from Realtor.
com:. Listings jumped between
44% and 68% in many large
metro areas, including San
Diego, Las Vegas, Atlanta and
Washington D.C.

As homes take longer to sell,
prices have started dropping
in many markets. The median
listing price was down last
month from a year earlier in
most of the nation's biggest 50
metro areas, including a more
than 6% drop in Austin, Miami
and Kansas City.

These trends should give
prospective homebuyers more
leverage as they negotiate
with sellers this spring, though
they are unlikely to be a game-
changer for many aspiring
homeowners priced out of the
market after years of soaring
prices.

"It's a little hard to say that it's

a buyer's market, but I'd call it
a much more balanced market
than it's been in the last couple
of years, where it's really

been a predominantly seller's

market," said Joel Berner, senior

economist at Realtor.com.

Give your home

the protection
it deserves.

Your home is where you make
some of your best memories,
and that’s worth protecting.
I'm here to help.

LET'S TALK TODAY.

o StateFarm-

State Farm Fire and Casualty Company, State Farm General Insurance Company, Bloomington, IL

ce Company, Winter Haven, FL

State Farm Lloyds, Richardson, TX

Ryan Vasko and his wife,
Whitney, recently navigated
both sides of the housing
market equation in their move
from Oregon to Colorado.

In December, the couple sold
their three-bedroom, one-bath
house in Portland for $505,000.
That was $10,000 below their
list price, but still above the
$500,000 minimum they hoped
to get.

At the same time, the couple
searched for a home in the
Denver metro area, which is
among the markets that's had
the biggest increase in homes
for sale this year. Active listings
soared 67.3% in March from a
year earlier. As listings jumped,
the median listing price fell
5.6% to $585,000.

Last month, the Vaskos
closed the deal on a four-
bedroom, three-bathroom
house in Littleton, Colorado,
about 10 miles south of Denver,
that had been on the market at
least three weeks.

"We got under contract week
one, we found out we were
pregnant week two and we
put an offer on this house week

SIGNS OF A MORE BUYER-FRIENDLY HOUSING MARKET
EMERGE FOR THE SPRING HOMEBUYING SEASON

three," said Vasko, 41, a creative
director at an advertising
agency.

The price: $680,000, or
$5,000 above the list price. Still,
the seller agreed to cover the
cost of lowering the couple's
6.9% mortgage rate for the first
two years of the loan to 4.9%
and 5.9%, respectively.

"It gives us a little wiggle
room, if we need it," said Vasko,
noting that he's hoping to
eventually refinance to a lower
fixed rate.

A mixed market

The U.S. housing market has
been in a sales slump since
2022, when mortgage rates
began to climb from pandemic-
era lows. Sales of previously
occupied U.S. homes fell
last year to their lowest level
in nearly 30 years. Easing
mortgage rates and more
homes on the market nationally
helped drive sales higher in
February from the previous
month, though they were down
year-over-year.

Last year, higher mortgage
rates dampened the start of

(LU b e
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the spring homebuying season. This year,
the average rate on a 30-year mortgage

is down to 6.6% from just over 7% in mid-
January, according to mortgage buyer
Freddie Mac, although that's still elevated
relative to the 2-year low of about 6% it fell
to in September.

Another plus for buyers: Lower prices.
The median listing price fell in March from
a year earlier in 32 of the 50 largest metro
areas, including Kansas City, San Francisco,
Miami and San Diego. Nationally, it was
$424,900 last month, unchanged from a
year earlier, according to Realtor.com.

The market shift may give home
shoppers more leverage when sellers
ask that buyers waive home inspections.
Sellers may also be more willing to pay
for closing costs, contribute cash to make
repairs or make other concessions, real
estate agents say.

"Pretty much every buyer is asking for
concessions, unless they know that they
are in a multiple offer situation,” said Afton
Hartmann, a Redfin agent in Denver.

Such situations, although less common
than a few years ago, still exist.

Gilad Hoffman, executive director at a
synagogue, knew his home search was
over when he spotted a four-bedroom, 2.5-
bath house for sale in Escondido, 30 miles
northeast of San Diego. He felt the home,
listed by the estate of its late owner for
$1.079 million, was "severely underpriced."

Hoffman, 41, paid $13,000 above the
asking price for the home in February
as he fended off bids from three other
prospective buyers -- including one

offering to pay all cash.

Elevated mortgage rates didn't dissuade
Hoffman. He accepted a 7% rate in
exchange for a credit from his lender to
put toward closing costs.

"My philosophy going into the whole
thing was: get into something now that
you can afford with these high interest
rates," Hoffman said. "Hopefully in two
years, they'll come down and then you can
refinance. And that's still my intention."

Affordability and uncertainty are still
hurdles

Despite some buyer-friendly trends,
the housing market remains largely out of
reach for many Americans, especially first-
time buyers who don't have home equity
gains to put toward a new home. While
home price growth has been slowing, the
decline is negligible against the 47% gain in
prices over the last five years.

And while home listings are up, many
more are needed to return the market to
more of a balance between buyers and
sellers. Consider, there were 1.24 million
unsold homes on the market at the end
of February. While up 17% from a year
earlier, that's still about 44% below the 2.21
million monthly average going back to
1999, according to data from the National
Association of Realtors.

As of January, a household earning the
median U.S. annual income of $79,223
would have to spend 47% of that to cover
payments on a home at the median
price of $390,333. That share of income
matches the highest it has ever been on
records going back to 2005, according

to the Federal Reserve Bank of Atlanta.
When the annual cost of homeownership
exceeds 30% of the median U.S. household
income, it's considered unaffordable by
the Department of Housing and Urban
Development.

If the decline in mortgage rates
accelerates in coming months, that would
boost homebuyers' purchasing power.

Economic forecasts generally have
the average rate on a 30-year mortgage
staying around 6.5% this year, but those
forecasts may be outdated now.

A sharp downward move last week
in the 10-year Treasury yield as bond
investors reacted to rapidly escalating
trade war between the U.S. and nations
around the globe points to lower
mortgage rates.

The yield on the 10-year Treasury note,
which banks use as a guide to pricing
home loans, dropped to 4.01% Friday, its
lowest level since October, as global trade
tensions escalated.

Still, tariffs are typically inflationary, and
the 10-year Treasury yield tends to rise on
expectations of higher inflation. That could
keep mortgage rates where they are, or
nudge them higher.

If the trade war worries do pave the
way for further mortgage rate drops,
"those lower rates may be cold comfort to
prospective buyers who are increasingly
worried about job security and inflation,”
said Lisa Sturtevant, chief economist at
Bright MLS.

Jeff Berwick, Owner
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Homebuying Tips This
Season For Markets
HOT & COLD

ant to be a successful
home buyer this spring and
summer? Act decisively
and swiftly, whether your

market is hot or cool.

That's the advice from real estate
agents in Boston (a hot, fast-selling
market where buyers tussle over scarce
houses) and in Dallas (a cooler, slower-
selling market where competition isn't
so frenzied).

We're entering the time of year when
the sales pace picks up even in sedate
housing markets. Around 4 million
existing homes will be sold in 2025, and
roughly half of them will change hands
from April through August.

In the five years since the beginnin
of the coronavirus {)andemic, eman
has exceeded supply in most housing
markets. That imbalance still exists in
the hotter markets of New England, the
UEper Midwest and much of California.
The shortfall has eased (but not gone
away) in some cities, notably in Florida,
Texas, the Gulf coast and the Pacific
Northwest — those are the cooler

MARSHALL

INSURANCE

Home — Auto — Business

Your trusted, local full-service
insurance agency since 1928

Contact us
for a quote

markets.

Real estate agents' advice this
homebuying season is consistent, no
matter the temperature of the local
market: Treat the search like a job. Get
preapproved for a mortgage.

And remember that desirable houses
go fast.

The race goes to the swift

"Properties that are move-in ready
— they're still flying off the market in
a matter of days with multiple offers,"
says Rich Rosa, a buyer's agent and co-
founder of Buyers Brokers Only in the
Boston area (one of the nation's hottest
markets). Houses sold there in February
had typically been on the market for 33
days, according to Realtor.com, making
it one of the fastest-selling metro areas.
Nationally, time on market ranged from
a low of 22 days in San Jose to 118 days in
Kalispell, Montana.

Kate Ziegler, a real estate agent with
Arborview Realty in the Boston area,
says it's important to prioritize house-
hunting on the weekends when you're

N

'Jndependen!
Insurance
Agent

92 Main Street | Lancaster, NH | 603.788.4657

324 Main Street | Berlin, NH | 603.752.2304
MarshalllnsuranceAgency.com

Spray Foam
Insulation

Cellulose Loose Fill & Dense Pack

seriously searching. Relaxation might
have to take a backseat to the job of
finding a house.

"Being ready to see things the first
weekend that they're on the market
really is important,” Ziegler says. If
you don't tour an attractive house this
weekend, it might be gone before you
can look at it next weekend, she says.

It's not unusual for a Boston house to
hit the market on Thursday morning,
have multiple showings over the
weekend, and for the sellers to request
offers by Monday evening. Then the
seller accepts one of several competing
offers. Elapsed time: less than a week.
You might find compressed timelines in
other hot markets, too.

Buyers can take more time in cooler
markets such as Dallas-Fort Worth,
where the typical home had been on
the market 56 days when it was sold
in February. Even so, well-maintained

See Homebuying, Page 22
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Most popular rooms to remodel

ome improvement
trends come and go.
In a testament to that

reality, the wildly popular
open floor plan concepts that
have dominated homeowners’
desires over the last decade-
plus could be falling out of
favor, a shift that Rachel Stults
of Realtor.com linked to the
COVID-19 pandemic in a

2023 interview with Business
Insider. Stults noted open floor
plans will likely exhibit some
measure of staying power, but
linked the shift toward more
traditional layouts to COVID
lockdowns and the desire for
more privacy among residents.
The shift away from open
floor plans is a testament to
the fleeting nature of home
renovation trends. But trends
still deserve a place at the table
among real estate investors
and homeowners who want to
renovate their homes with an
eye on projects that could be
most appealing to prospective
buyers. As homeowners
balance their own preferences
with those that might help
them sell their homes down
the road, they can consider

this list of the most popular
rooms to renovate, courtesy of
the “2024 U.S. Houzz & Home
Study” from Houzz Research.

1. Kitchen

2. Guest bathroom

3. Primary bathroom

4. Living room

5. Guest bedroom

6. Primary bedroom

7. Laundry room

8. Closet

9. Dining room

10. Home office

When considering renovating
these or other rooms,
homeowners should know that
Houzz researchers found that
the median spend increased for
most interior room upgrades
compared to the previous year.
However, the median cost to
upgrade living rooms and home
offices remained unchanged.
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inventory of furnishings
& accessories for your
home or camp.

CHECK OUT
MAYOSFURNITURE.COM
FOR THIS MONTH'S SALE

catnapperP—.

As always Mayo’s offers
0% FINANCING to qualified buyers
& FREE DELIVERY WITHIN 50 MILES.

serta)

WE MAKE THE WORLD'S
BEST MATTRESS.™

2 MAYO'S e

FURNITURE
& FLOORING

—.E Monday-Saturday 9 am to 5 pm Sunday 11am to 5 pm

St. Johnsbury, VT 05819
(802) 748-8725

MAYO'’S. EVERYTHING FOR YOUR HOME DELIVERED.
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properties are sold quickly. "You need
to jump on the good houses because
they're going to sell, period," says Cliff
Freeman, a real estate agent with eXp
Realty in Dallas.

Secure a preapproval to show sellers
you're prepared

It's always a good idea to get
preapproved for a mortgage when you
shop for a home, whether sellers or
buyers have the upper hand. When you
ﬁet a preaplproval, the lender takes your

nancial information, including credit
score and income, and tells you how
much you can borrow.

Not only does a mortgage preapproval
show you how much home you can
afford — it signals to sellers that you've
rustled up your financial documents
and a lender has already assessed your
creditworthiness.

Freeman says one siﬁn of having an
experienced agent is that they will make
sure you've talked to a lender. "Especially
for first-time home buyers, and second
and move-up buyers, having a true
professional that has experience in
several thes of markets is the best asset
you can have," he says.

Don't get hung up on asking price

You probably won't pay the asking
price for your next house. If the property
attracts multiple offers in the first week
or two, you might pay more than the
askin% price (if you make the successful
bid). If the home lingers on the market

* Foundations * Slabs * Frost Walls
» Septic Systems * Complete Site Work
* Dump Truck Services ° Property Mgmt./Maintenance
Forestry Mulching & Field Reclaiming

)

N

oncrete

for weeks without anﬁ/ serious offers, you
might pay less than the asking price.

"What I tell my clients is don't get too
caught up in what the asking price is,"
Rosa says. Pricing strategies vary from
seller to seller, and every property is
different. Just because one place sells for
3% more than the asking price doesn't
mean other houses will too.

An experienced agent who
understands your local market can be an
advantage here too.

In hot markets, consider fast-
tracking the inspection

Buyers often waived é)roperty
inspections in 2020 and 2021,

when mortgage rates were low and
competition was fierce. Today, most
buyers insist on progerty inspections.
But in fast markets, buyers can employ a
few tactics to mollify sellers.

One such tactic is the "pre-offer
inspection," in which an inspector
examines the house before the buyer
makes an offer. "So you're effectively
submitting a ‘clean’' offer without an
inspection contingency because you've
already done inspection," Ziegler says.

As an agent, Ziegler says she tries to
avoid pre-offer inspections because they
can be less thorough — and the buyer
pays the inspector whether or not they
end up making an offer on the house.
The benefit of a pre-offer inspection
is that it reassures the seller that this
buyer won't back out if their offer is
accepted.

In another inspection-related tactic,
the buyer promises to pay for repairs
up to a specified dollar amount instead
of expecting the seller to pay every
penny. Ziegler calls it a partial inspection
contingency; the goal is to avoid giving
the seller the perception that they're
being nickel-and-dimed. "It mitigates
the buyer's risk and sort of caps what
they are exFosed to," Ziegler says, while
assuring sellers that the buyer won't
withdraw their offer over minor defects.

However you do it, make sure you do
get a home inspection.

In growing areas, consider new
homes

In some cities, new construction
could be a solid option. We're talking
mostly about metros in the South and
Southwest where developers build
communities of hundreds of new
houses. To make new homes affordable,
developers often offer incentives such as
reductions in mortgage interest rates.

"The reality is for first-time home
buyers, it's probably a great decision to
buy a new home," Freeman says, because
a well-built new house won't require
expensive repairs or upgrades in the first
few years.

Take a real estate agent with you the
first time you look at a community of
new houses, Freeman advises. The agent
can help you negotiate discounts on
mortgage rates or upgraded amenities.

--By Holden Lewis, Nerd Wallet

ANCH INSURANCE

YOUrR HOMETOWN AGENTS

RCY BRANCH

PO BOX 9209

Franconia, NH 03580

603.823.5250
go2branchinsurance.com

branchinsurance@roadrunner.com
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he day homeowners move

into a new home is a unique

experience. First-time home
buyers may see such a day as the
culmination of years of hard work,
while those who are not new to
the experience may find their new
home is where they'll spend the
rest of their lives.

Move-in day is indeed a notable
milestone, but there’s much
homeowners can do between
closing on a home and backing

the moving truck into the
driveway. In fact, it may be best for
homeowners to complete several
home interior projects while the
residence is still empty.

Painting

Painting home interiors is among
the more logical projects to

PRO.IECTS

consider before moving into a
home. Simply put, an empty home
is far easier to paint than one filled
with furniture and other items.
Professional painters may even
discount a project if they know
they won't have to cover and/

or move any furniture before

and after applying paint. Painting
before anyone has moved in also
saves residents the discomfort of
living in a home overcome by the
lingering aroma of drying paint.
Simply open the windows and let
the home air out throughout each
painting session.

Flooring

Flooring projects are another
undertaking to consider before
moving in. Whether you're tearing
up old carpet and replacing it
with new carpet, refinishing wood
floors, or installing a wholly new
floor, each task is considerably
easier if there is nothing on the
floor. Flooring projects are best
left to the professionals, and labor
costs may drop considerably if
contractors don't have to pause to
move furnishings or work around
other items.

Deep cleaning
A professional cleaning service

i"‘ﬁ

SALES
EVENT

. S

rebate in lieu of financing offers.

475 Main Street  iEes
Lancaster, NH

603-788-4991

' PRECISION MOWING. AFFORDABLE PRICING.

Finance as low as 0% for 60 months* or take up to $2,000 USD* cash

MOTORSPORTS
daltonmountainmotorsports.com

§ j" A

should be among the first calls
homeowners make after closing on
anew home. A deep cleaning when
the home is empty and all lingering
dust and debris is visible to the
naked eye can ensure no spots

are missed before move-in day.
Request that the cleaning service
clean the interior of kitchen
drawers and cabinets, which have
a tendency to accumulate grime
over the years.

Electrical work

Modern homes are plugged in, so
addressing electrical issues prior
to move-in day can ensure there
are no interruptions to internet
connectivity when everyone begins
to settle into the home. This is also
a great time to install additional
electrical outlets, and homeowners
are urged to take the time to draw
up plans for how each room will
look once all of their furniture is

in the house. Doing so can identify
where additional outlets should

be installed. Homeowners also

can visit their new home at night
and turn on the lights to see if
existing fixtures provide ample
illumination. If not, installing new
fixtures prior to moving in makes
cleanup easier and ensures there
are no dark nights once everyone
is in the home.

Ceilings

Replacing ceilings prior to moving
in is another savvy move. If the
ceilings are dated or unsightly,
removing, repainting or replacing
them before anything is beneath
them is a great way to protect
valuables from damage. And
contractors may not need as
much time to complete such a
project in empty rooms as they
would in spaces where they need
to negotiate their way around
furniture and other valuables.

Various renovation projects can be
conducted prior to moving into a
new home. Such an approach can
save both money and effort.

* Trucking * Site Work

* Lot Clearing / Mulching

* Retaining Walls

802-626-0933

;|
Landscapes

Residential & Commercial
Specializing in ...

* Drainage * Septic Systems

* Bushhogging * Stump Grinding
* Hydroseeding * Lawn Installation

* Driveway Maintenance & Repair
FULLY INSURED °* FREE ESTIMATES

JEFF CLEVELAND

* 802-535-7069
96 Mitchell Drive, Lyndonville, VT
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The basics of
home inspections

he process of buying a home

involves a number of variables

that present at various times
throughout buyers’ search for a home.
For instance, real estate professionals
typically advise buyers to receive a
mortgage preapproval prior to beginning
their search for a new home. Once such
preliminary measures have been taken
care of, buyers can then search for a
home and ultimately make an offer.
One of the more critical steps buyers can
take when making an offer is insisting
that the offer is contingent upon a home
inspection. Home inspections offer a
measure of protection that can save
buyers from investing in properties
that may look nice to the naked eye,
but feature a host of costly problems
beneath the surface. Individuals new
to home buying may not know what to
expect of the inspection process. In such
instances, the following rundown can
shed light on home inspections.

* Recognize inspection may be
mandatory. Though it's not always the
case, home inspections may be required
by mortgage lenders. Lenders want

to ensure borrowers can repay their
loans, which might prove difficult if a
home is in need of considerable repairs.
That's why home inspections tend to

be mandated by lenders, even if they're
paid for by buyers. Estimates from
HomeAdvisor indicate home inspections
cost between $279 and $400 on average,
but that cost is well worth the peace of
mind of knowing you won’t unknowingly
be buying a money pit.

* You choose your own inspector.
Buyers will choose their own home
inspector, so it can pay dividends

to start asking people you trust for
recommendations even before you begin
searching for a new home. Realtors

also may recommend inspectors

they've worked with in the past. The

International Association of Certified
Home Inspectors® (nachi.org) also can
help buyers find a home inspector.

¢ You can, and should, attend a home
inspection. It's wise for buyers to attend
a home inspection. Doing so allows them
to see potential issues firsthand. Some
seasoned home inspectors even prefer
clients to attend an inspection so they
can point out issues as they go through
the house and answer questions directly
rather than later on over the phone or
via text or email. Though inspectors

See Inspection, Page 26
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e Driveway Installatlon & Repalr
* Foundations ¢ Building Lots Cleared
e Water & Sewer Lines ¢ Ponds ¢ Trucking & more
802-626-1300 (office) 802-626-8418 (Home)
802-535-5321 (cen
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GRIME NURSERY
& GREENHOUSE

533 Lawrence Road, Waterford, VT
— grlmenursery@waterfordvt net

Annuals

1 * Trees

Shrubs
Perennials
Vegetables
Hanging Baskets

Hours:
Monday-Saturday 9-5
Sunday 9-3

Directions: Rt. 18 to Old County Road (town hwy. 12) up hill 9/10 mile,
go right onto Lawrence Road first place on right.

802-748-1915
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NORTHEAST KINGDOM WASTE MANAGEMENT DISTRICT o
“ENVIRONMENTALLY SOUND WASTE MANAGEMENT
AT THE LEAST COST TO OUR CITIZENS” H EAT' NG
Reduce X @ i . | & PLUMBING
NOW Reuse - Commercial * Residential

Fually Licensed & Insared

122 Bugbee Crossing Road
West Burke, VT

802-626-5841

Recycle &

224 CHURCH STREET — LYNDONVILLE, VT 05851
802-626-3532 « 800-734-4602
www.nekwmd.org

Excavation and

(i)) Concrete Construction ‘&o?a[ J j quj

SIMPSON RESIDENTIAL l\ ’
ermmwaE e & COMMERCIAL Septic Services
DRIVEWAYS  PONDS * SITE WORK « SEPTIC \ N
STUMPING  TRUCKING  CRUSHING * SCREENING 802-748-2671 - 802-274-5631 (cell) %
BO02-279-8082 Professional Clean
FREE ESTIMATES - FULLY INSURED Owner/Operator — Residential & Commercial — Licensed in Vermont
simpsondirtworx.com Fully Insured — 24-Hour Emergency Services
Jake Simpson simpsondirtworx@gmail.com Royal Flush ... Beats a Full House
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Gutter Covers
SNJ Seamless

RIAIN @UUTTERS

5" & 6" K-Style Gutters » Many Colors to Choose
Free Estimates ¢ Fully Insured
\We Fix Damaged Fascia
Owner Installer = All Worlk Guaranteed + Serving VT & NH
ST. JOHNSBURY, VT + snjseamlessraingutters.com

802-751-6191

v Scrap Metal Collection
mms’  and Recycling Center

778 Li 1 Road * Whitefi NH 03598 - 603-991-1854 * nortl

Get Paid to Recycle Instead of
Paying to Fill a Landfill!
(See Website for Details!)

NHDES Permitted recycling faci lity . Buying all Ferrous and Non Ferrous scrap metals
«* On site 70FT x 120,000# Certified scale. Roll off container service
Immediate payment with cash or check

AFFORDABLE ROOFING

“THE ROOFING SPECIALIST”
2025 SPECIAL
Siding and Power Washing
10% off lahor for Seniors & Veterans
Asphalt Shingles, Rubber, Metal &
Standard seam roofs. We also do Siding,
windows and pressure washing!!
Will Beat All Competition!

RESIDENTIAL | COMMERCIAL

FULLY INSURED
FREE ESTIMATES

Dana Armstrong

FREE ESTIMATES + OY E&#ZR‘{EEQCRE 4+ 603-991-7476
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typically will answer questions off-site,

it's easier for both buyer and inspector to
discuss issues in person on the day of the
inspection. And for buyers, this can be a
great way to become more informed about
the home

inspection process.

* Expect to spend a good deal of time at the
inspection, and not necessarily with the
sellers present. The National Association

of Realtors indicates inspections can take

as long as three hours, so this won't be an
in-and-out excursion. Buyers don’t want to

2Y'LY

FENOFF & HALE
CONSTRUCTION, INC.

New Construction, Renovations, Roofing,

Sheetrock & Painting, Kitchens & Bathrooms,
Siding & Windows, Decks, Flooring, Insulating
Fully Insured — No Project Too Small

TRENT: 802-535-9108 or 802-684-9955
NATE: 802-535-7303

12.7%

of U.S. households will
hire am Insurance Agency.
That’s $16,510,000,000*
in annual spending!
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rush the process, so block out ample time
on your schedule to attend the inspection.
In addition, sellers typically are not home
during an inspection, though it can happen.
Buyers who don’t want sellers present can
request that they are not on the premises
while the inspection takes place. There may
not be anything to compel sellers to be off-
site, but it can’t hurt to ask.
Home inspections are a vital component of
the home buying process. It's imperative
that buyers take inspections seriously
so they can feel confident they are not
investing in a flawed property.
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Introduce comfort and warmth to your home!

* Wood/Gas Stoves & Fireplaces
e Pellet Stoves * Grills & more
Over 40 Years Experience

Barre-Montpelier Road
1284 US Rt. 302, Berlin, VT 05641
802-476-4905 - 833-329-3326

< Peter L’Esperance * Steve Comstock

Stockley

_Trucking
Buying All Metals

Steel  Brass * Copper * Aluminum
Monday-Friday 7:00-4:00
405 S. Main Street, Lisbon, NH 03585

“Buying Metal Salvage”

Phone: 603-838-2860  www.stockleytrucking.com

Building
Supply

=
e — % 802-684-3622

E KraftMaid
- e Cabinetry
1410 Route 2 - West Danville Authorized Dealer

Prints * Paintings

485 Lafayette Street

802-748-3964

| www.framingformat.co

Custom Framing

Antique Vermont Maps
_ Puzzles and Note Cards

® St. Johnsbury, VT 05819

m
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@ TROMBLY

PLUMBING | HEATING | AIR CONDITIONING
77 Concord Avenue ¢ St. Johnsbury, VT

RESIDENTIAL AND COMMERCIAL

Plumbing and Heating Services
NEW CONSTRUCTION + REMODELING * REPAIRS
802-748-1953 * tromblyplumbing.net
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10 REASONS

Hanguay
y Hj@me;*

802-624-0305

® No 6%, 8% or 10% Commission to Pay

® No Multiple Showings with Little Notice

® No Waiting to See if Buyer Can Get Financed Eliminate the stress
®» No Waiting to See if Property will Appraise of sel Img your h ouse,
®» No Waiting to See if Property Will Pass camp, land or
Home Inspections commercial property...
# No Cleaning To Do - Take What You Want - CALLORTEXT
Leave The Cleaning Up To Us!

FOR A FREE
ON-SITE
#) We Assist With All Paperwork CONSULTATION

® You Choose The Month - Day - Time Of Closing 8 0 2 '6 2 4'0 3 0 5

-IEIEI
O

EMAIL: tanguayhomes@comcast.net FAX:802-334-6126

® Sell As Is! No Repairs To Do Before Selling
®) Free Storage Available
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Holland: Renovated year-round cottage on Holland Jay: Ultimate Vermont retreat spans 1,405A with
Pond has bright interior, 2BR, 200' of waterfront, redone off-grid chalet, many trails, & income from
sits on spacious 1.89A. Connie. MLS 5030342 leased sugaring operation. Nick. MLS 5032236

Burke: After a day of skiing or mountain biking, Morgan: Outdoor enthusiasts will love custom log
cozy up by the fireplace in furnished, move-in home on 10A less than a mile from Seymour beach,
ready Powderhorn end unit. Andrea. MLS 5028049 close to local amenities. Whitney. MLS 4998048

We are commiitted to delivering outstanding care for our clients. This is what they have to say...

“Thanks to Andrea “I am so grateful to “If you have real “Purchased 2 homes

and Century 21 Farm have had someone I estate needs in Essex through Century 21

& Forest we were could trust and rely or Caledonia counties located in Derby, VT.

able to find our on throughout the Emma Gunn is your Dave K. was

dream property. Her entire process! I expert. She is local outstanding; when we

knowledge and strongly recommend and is very moved to another

experience were Marcy as someone knowledgeable about locale in VT he found

invaluable ...” who will go above £ Vermont real estate us exactly what we
and beyond...” Working with the ri practices.” were looking for.”

agent makes you smile!

Derby VT | 802.334.1200 | FarmAndForest.com | Burke VT | 802.626.4222




